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During Opening Day at 
Detroit Joint Trade Show 


M. E. M. A. Begins Group Meeting Today, With WILLYS URGES § AID 
Annual Gathering Tomorrow; Mooney to 
Address: Export Club 


Detroit, Dec. 6.—Encouraged by the attendance reports 
on the opening day when it is estimated that 6,000 passed 
through the doors of Convention Hall, the second day of the 
joint show of the National Standard Parts Association and 
the Motor and Equipment Manufacturers’ Association holds 
out promise of bettering even that mark. 


“The attendance is well ahead of © 


last year,” commented M. C. De Witt, 
chairman of the joint show com- 
mittee, as he scanned the reports 
this morning. “It looks as if we will 
stay ahead of last year and you will 
remember that Atlantic City itself 
was a record breaker. 

“As I interpet it, this interest in 
the show on the part of the jobbers 
means that they feel there is busi- 
ness ahead in 1933 and they’re get- 
ting ready for it. Else they would 
not be spending their time and 
money coming to Detroit.” Others 
than De Witt feel this way about it, 
and from the booths come stories 
of first-day buying that is most 
encouraging. It is believed the week 
will result in the creation of a wave 
of enthusiasm over 1933 prospects 
that will send the association’s 
members home in a happy frame 
of mind. 

M. E. M. A. members started their 
activities yesterday with several 
group meetings in the afternoon and 
evening and today there are other 
committees getting together to dis- 
cuss their problems and the outlook 
in anticipation of the annual meet- 
ing tomorrow. 

Plans have been completed for 
the annual dinner of the Overseas 
Automobile Club at the Statler to- 
morrow night. C. M. Peter, export 
manager of Black & Decker, is to 
be toastmaster, while the. chief 
speakers will be James D. Mooney, 
vice-president in charge of exports 





(Continued on Page 8) 


FINANCE COMPANIES 
HOPE FOR IMPROVED 
BANKING RELATIONS 


New Orleans, La., Dec. 6.—Rela- 
tions between the commercial banks 
and the discount finance companies 
will be clarified, it is hoped, with 
regard to certain salient points, as 
a result of the ninth annual conven- 
tion of the National Association of 
Finance Companies, which opened 
here today for a three-day session, 

The first address of the conven- 
tion, which expects an attendance 
of 200 delegates from the companies 
which finance installment sales, was 
made by Charles de B. Claiborne, 
New Orleans banker, on “Finance 
Companies — the Banker’s View- 
point.” 

A group of prominent bankers 
were present at the opening session 
upon the invitation of finance com- 
pany executives. 

Last minute pre-convention in- 
terest was centering about two sub- 
jects to come up for open discussion, 
“What Lines, Other Than Autos, 
Can Small Companies Successfully 
Finance?” and “Car. Wholesale 
Financing Be Made Reasonably 
Safe?” Both questions are of prime 
importance in view of present lack 
of credit in many fields which would 


(Continued on Page 7) 












TEXAS TRUCK LAW 
HELD VALID BY 
SUPREME COURT 


Washington, Dec. 6.—Regulation 
of private motor truck operations in 


Texas by the State Railroad Com- | 


mission was today upheld by the 


United States Supreme Court in a 
decision, from which only one justice 
dissented. 

The decision was at once hailed 
as of greatest importance for it 
established for the first time a 
method through which states can in 
the future regulate the use and 
operation of the private contract 
carriers. 

Associate Justice Sutherland, who 
delivered the opinion for the court, 
declared that the Texas statute is 
aimed primarily at the conserva- 
tion. of state highways, and, there- 
fore, clearly within the powers of 
the state. Associate Justice Butler 
alone dissented from the majority 
decision but read no _ minority 
opinion. 

Truck operators in the state had 
attacked the law upon the grounds 
that it violated the due process pro- 
vision of the Federal Constitution, 


and in effect, forced the private 
carriers into a common carrier 
status. In reply, Justice Sutherland 
said: 


“We are of the opinion that 
neither by specific provision nor by 
statute considered as a whole, is 
there an attempt to convert private 
contract carriers by motor into com- 
mon carriers. Certainly the statute 
does not say so. Common carriers 
by motor and private contract car- 
riers are classified separately and 


(Contnued on ‘Page % 


HOUDAILLE REPORTS 
INCREASE IN SALES 


Detroit, Dec. 6.—The upward trend | 
in automobile production is being re- 
flected in Houdaille-Hershey Cor- 
poration’s sales which showed a 40 
per cent. increase during the first 
fifteen days of November over the 
corresponding period of the previous 
month, The improved business re- 
sulted in the company stepping up 
operations in several of its plants. 

Despite the substantial reduction 
in motor production during October, 
Houdaille-Hershey sales for the 
month were only about 10 per cent. 
below September which month had 
shown an increase over August. 

In view of new model plans of the 
motor companies, automobile pro- 
duction probably will continue to 
expand moderately for the rest of 
the year. While MHoudaille will 
benefit from this trend, the volume 
attained will not be sufficient for 
the company to show a profit for 
the final quarter. 


OA 
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Key City Sales Show General 
Downward November Tendency 
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TO CAR DEALERS BY 
FINANCE LEADERS 





New Orleans, La., Dec, 6.—Greater 
leniency on the part of finance com- 
panies toward automobile dealers 
was urged hére today by John N. 
Willys, chairman of the board of 
the Willys-Overland Company, in 
an address at the national conven- 
tion of the National Association of 
Finance Companies. Such leniency, 
Mr. Willys said, would result in 
moving a larger number of cars at 
retail and at the same time increase 
factory production, employment and 
enable dealers to obtain a new start. 

In discussing current, automobile 
transportation needs, Mr. Willys de- 
clared that, in view of the greatly 
curtailed income of the masses, there 
is a ready market for the manufac- 
turer who produces a car that is 
gauged to the present-day purse. 
He gave definite assurance that his 
company had completed plans for 
its 1933 product and that it would 
include a car ultra-modern in de- 
sign at lowest initial cost, lowest 
operating and maintenance cost, 
with ample power and speed per- 
formance to meet the most exact- 
ing demands of modern motoring. 

“The American public has under- 
gone a complete reversal of buying 


(Contnued on Page 4) 


ROCKNE, STUDEBAKER 
DEALERS 800 STRONG 
SEE NEW CARS INN. Y. 


New York, Dec. 6.—More than 800 
Rockne and Studebaker distributors 
and dealers from the eastern terri- 
tory assembled yesterday at the 
Waldorf-Astoria in this city for a 
preview of the 1933 models. The 
meeting began in the morning at 
10 o’clock, with the new Rocknes as 
the piece de_ resistance. George 
Graham, vice-president in charge 
of sales for Rockne, addressed the 
dealers, disclosing the plans and 
policies of the company for the com- 
ing campaign, H. S. Vance, presi- 
dent of Rockne, presided and also 
talked to the dealers. 

The meeting adjouxmed to the 
roof garden for _luncheon, after 


(Continued on ‘Page 1) 


“AUTOMOTIVE STEEL 
DEMAND STEADY 


Youngstown, O., Dec. 6.—Volume 
of automobile steel business ob- 
tained by northeastern Ohio steel 
plants during the last few days has 
shown no appreciable increase, but 
operations of district automobile 
steel-producing plants are~ holding 
up except in one instance, 

District steel production, with in- 
got output as a measuring rod, is 
estimated by valley trade authori- 
ties at 15 per cent. of capacity, com- 
pared with 16 per cent. last week. 
Steel output in this area has not 
varied more than two points during 
the last month, encouraging steel 
plant executives to hope that De- 
cember’s fall in producti-n will be 





(Contnued on Page 4) 
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Normal Seasonal Trends in Widely Scattered Cities 


Are Apparent; 


Good 


New York, Dec. 
various key cities throughout 


Used Cars in 
Shape 


6.—November sales figures from 


the country disclose a general 


downward tendency in both passenger car and truck fields, 
according t to nor mal trend for this time of year. 





INDUSTRY EMPLOYS 
67.2% OF WORKERS 
ON FIVE-DAY WEEK 


Washington, Dec. 6.—The propor- 
tion of workers in the automobile 
industry who are now on the five- 
day week is 67.2 per cent., according 
to a statement just issued by the 
bureau of labor statistics of the De- 
partment of Labor. The industry 
leads all others in this progressive 
step. 

The five-day week as a permanent 
policy is now in force in 5.4 per cent. 
of the establishments covered in the 
bureau’s survey. These establish- 
ments have 8.4 per cent. of the 
workers covered by the survey. 

In manufacturing industries the 
percentages were higher, 7.8 per 
cent. of the reporting establishments 
having placed 12.3 per cent. of their 
employees cn a_ five-day week 
schedule. 

The five-day week schedule, as 
adopted by these establishments, 
does not indicate uniformity as to 


the number of hours worked per 
week, In a mumber of cases, the 
hours of the former sixth day are 
spread, either in whole or in part, 


over the new schedule of five days. 
In other cases the establishments 


(Contnued on Page 7) 


700 NEW YORK DE SOTO 
DEALERS VIEW CARS: 
PLACE RECORD ORDERS 


New York, Dec. 6.—More than 700 
De Soto dealers from the New York 
territory met at the Hotel Pennsyl- 
vania here today to get their first 
look at the 1933 models. Byron C. 
Foy, president of De Soto, presided 
at the meeting, and he received a 


tumultuous greeting from the great | 


crowd of merchants gathered in the 
ballroom of the hotel. 
Mr. 


changes that have been made in the 
De Soto lines for 1933. He told 
of the merchandising plans that 
have been prepared and the far- 
reaching advertising campaign that 
has been laid out to promote sales 
of the cars. 

Luncheon was served to the deal- 
ers and the unveiling of the new 
models took place. The first view 
of the new cars drew resounding 
cheers from the dealers, who vi- 
sioned demand and profits as a 
result of the sales appeal of these 
new units. De Soto officials an- 
nounced after the meeting that a 
record number of dealer orders had 
been placed as a result of this first 
view of the 1933 models. Exact 
figures on this phase of the meet- 
ing will be made public as soon as 
a definite compilation of the order 
blanks can be made. 

Officials of the company agreed 
that this was the most enthusiastic 
dealer mecting that the organization 
ever had staged, 


Foy addressed the dealers, | 
explaining in detail the mechanical 


~Y’ The Cleveland Automobile Dealers 


and Manufacturers Association in- 
forms us that passenger car sales 
in that city in November were 545 
units, as against 1,014 in the same 
month of 1931. Used cars sold bet- 
ter in proportion, the total for No- 
vember this year being 4,484, as 
against 5,062 in November, 1931. 

In Louisville, Ky., sales in Novem. 
ber dipped to a new low with 205 
passenger units and 49 trucks, This 
compares with 293 passenger cars 
and 76 trucks sold in October this 
year and with 249 passenger cars in 
November, 1931. Total sales in 
Louisville for the first eleven months 
of 1932 were 3,687 passenger acrs, 
as against 5,443 units sold in the 
same period of 1931. Truck sales 
for the eleven months this year 
were 584, with no comparison avail- 
able for 1931. 

San Antonio, Tex., tells the same 
story. In November passenger car 
sales totaled 157 and trucks 28. This 
compares with 218 passenger cars 
and 40 trucks sold in October this 
year and with 205 passenger and 34 
commercial disposed of in Novem- 
ber last year Used car sales did a 
little better, with November this 
year showing 463 sales, against 537 
ee and 641 in November, 

Automotive Daily News represen- 
tative in San Antonio notes that: 
“General business is Showing a 
slight improvement as holiday shop- 
ping starts. Introduction of several 
| new models this month together 
|with Plymouth deliveries are ex- 
pected to improve new car sales. 
All dealers report used car stocks 
low. Collections are improving with 
fewer repossessions. No _ radical 


(Continued oO: Pag 8) 


FINANCING OF CARS 
DURING OCTOBER 
SHOW REDUCTION 


Washington, Dec. 6.—The seasonal 
reduction, somewhat emphasized, 
appeared in October automobile 
financing as summarized by the 
Bureau of the Census. 

Wholesale financing for the 
month amounted to $13,148,471, as 
| against $18,676,535 in September and 
$25,770,269 in October, 1931. 

The average price of new cars 
sold rose $20 for the month, being 
$565 for October, as compared to 
$545 for September. The average 
price of new cars held Steady at 
$236, the same price as that obtain- 
ing in September. 

Retail financing for October to- 
taled $33,677,263 for 98,099 cars, of 
which 31.86 per cent. were new cars, 
65.07 per cent, used cars and 3.07 
per cent. unclassified. These figures 
compare with $38,837,225 in Septem. 
ber for 111,189 cars, and $60,691,614 
for October, 1931, for 159,980 cars. 

New car financing amounted to 
$17,653,576 for 31,258 cars, as against 
September figures of $21,551,246 for 
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Chicago Moves to Control 
Truck Line Competition 


Chicago, Dec. 6.—Serious efforts 
fo avert the threat of disastrous 
competition in the motor trucking 
business are being made here, it be- 
came known today. The move, 
started in Chicago, is intended in 
the end to be statewide. Promi- 
nent interests are behind it, includ- 
ing the city's largest users of motor 
trucks, the Chicago Association of 
Commerce, and the Illinois Com- 
merce Commission. 

The commerce commission will 
figure in the proposition through a 
ruling on the Railway Express 
Agency's petition for a certificate 
of necessity and convenience to do 
a general trucking business in Chi- 
cago. 

With eves focused upon the deci- 
sion of the commerce commission 
the present status is that this bods 
desires to give the entire subject a 
lot of study from all angles. Judge 
George Gale Gilbert, chairman of 
the commission, has ordered three 
committees appointed as the first 
step toward correlating the de- 
mands of the various trucking in- 
terests involved. 

The ultimate outcome, it is de- 
clared, may be the revision of pres- 
ent laws or the enactment of new 


ones. These alternatives will prob- 
ably be presented to the Ilinois 
Legislature at the earliest oppor- 


tunity, 

Meanwhile, two committees of 
five members each will be chosen 
to study the requirements of the 
truckers end the railroads, the 


Just What 


Railway Express Agency being 


owned bv the latter, 


The question of regulation is con- 


Sidered certain to receive much at- 


The 


re- 


tention in future deliberations. 
informal discussions just held 


sulted in a decision to send a ques- 


tionnaire to the interests involved 
for purposes of later clarification by 
the [Illinois Commerce Commission 
of .the existing legal regulations ot 
the formulation of new laws de- 
signed to control trucking in the 
state adequately. 

Data on the movement of freight 
will be collected and submitted to 
the commission. The point is being 
made that competition already is 
so severe and rates so disarranged 
in meeting local conditions as to 
cause the virtual disappearance of 
profits for many operators. Correc- 
tion of this state of affairs and pre- 
vention of worse conditions are now 
being sought. 

Opposition to the award to the 
Railway Express Agency of a cer- 
tificate of convenience and necessity 
is being pushed on the grounds that 
truckers thus far have in no cases 
been required to have such certifi- 
cates, and that if the express agency 
should receive one it would be the 
first firm in the field, instead of a 


new trucking concern, so far as the 
enlarged phase of its activities is 
concerned, thereby placing long- 
established truckers in a decidedly 
unfair and disadvantageous posi- 


tion. 


You Want 


NEW YORK SHOW ISSUES 


January 7-9-10-11-12-13 





Six Issues at Each Show 


Total distribution for each show week... . 


165,000 


ALL TRADE 


Total for week 


3,000 Daily at hotels, show booths, dealer meetings, 


conventions, etc. 


4,000 Daily to truck fleet 


rotated during the week 


owners. 
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CHICAGO SHOW ISSUES 
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HEN your advertising appears in the show issues of Auto- 
motive Daily News it will be carried to the trade in the quickest 


time and, because of the visibility of all advertising copy, 
Apart from the number of copies to be distrbuted and 


will be seen. 


your ads 


the fact that the rates are no higher, there are other reasons why you 


should use these show issues. 
interest. 
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insertions for same expenditure. 


Visibility of all advertising copy. 
Multiple readership (average over six readers per copy). 
Less than page space can be seen, 


Here are some of them: High reader 
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Large size 
hence more 
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Personally Delivered Copies Free 


If you want Automotive Daily News Show Issues delivered 
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350 Hudson Street, 
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| FINANCIAL NEWS 


PERFECT CIRCLE 
Hagerstown, Ind., Dec. 6.—The 
regular quarterly cash dividend on 
162,500 shares of common stock out- 
standing was recently declared by 
the board of directors of the Perfect 





Circle Company. The dividend, 
amounting to 50 cents a share, is | 
payable January 1, 1933. to stock- | 
holders as of record on December 
17. 1932, 
AUBURN 

Auburn, Ind. Dec 6.—Auburn 
Automobile Company announced 
that on December 1, 1932, the board 
of directors declared the regular | 
quarterly dividend of $1 per share 


in cash and an additional quarterly | 


dividend of 2 per cent. in stock, pay- 
able January 2, 1933. to stockholders 
of record at the close of business 
December 23, 1932. 


WAUKESHA MOTORS 

Waukesha, Wis., Dec. 5.—Wauke- 
sha Motors declared a 30-cent quar- 
terly dividend on the no-par com- 
mon stock, payable January 1 to 
stock of record December 15. This 
is a reduction from 50 cents a share 
paid formerly. 

NEWTON STEEL 

New York, Dec. 6.—Newton Steel 
Shows for the quarter to September 
30 net loss of $306,594 after depre- 
ciation, interest, etec.. comparing 
with net loss of $220.811 in the pre- 
ceding quarter and net loss of 5$184,- 
994 in the September quarter of the 
, previous year. For nine months to 
September 30 net loss was $653,537 
after above charges. against net loss 
of $383,083 in the first nine months 
of 1931, 


PRICE INDEX 


New York, Dec. 6.—The monthly 
| wholesale commodity price index . 
| Bradstreet’ s Weekly for December 
| is $6.8855, or 1.2 per cent. below the 
November | figure. During October 
the decline was 4.3 per cent. Two- 
| thirds of the summer advance has 
|now been wiped out, but the index 
| still is higher than on the first of 
| June, July and August. 

There were thirty decreases and 
twenty increases, with fifty-six 
changed. in the list of 106 commodi- 
| ties, ninety-six of which are in- 
| cluded in the index. This contrasts 
| with fiftv-one decreases. 
vances and _ forty-six 
| items during October. 


FAILURES 


New York, Dec. 6.—Dun's insolv- 
ency index for November declined 
to 130.9, the lowest point since Sep- 
| tember, 1931, and compared with 
| 141.2 for the same month last year 
|Business failures in the United 
| States last week are placed by Dun's 
at 467. compared with 460 and 480, 
| respectively, in the two preceding 
weeks and 550 for the corresponding 
week last year. 


unchanged 


| DETROIT SEAMLESS TUBES 


MOVES CHICAGO OFFICE 


6.—The Detroit 
Tubes Company, 


Dec. 
Steel 


Chicago, 
| Seamless 


| through its president, C. H. Hobbs, 
|announces tae removal of its Chi-| 


| 
| 


;}cago district sales office to 
| First National Bank Building, effec- 
| tive December 1. 

R. L. Phillips. Chicago district 
|sales manager, has already taken up 
| his headquarters at the new address. 


J. WM. NOCK 
Alert Sales Co. 


Wants tines for 


PHILADELPHIA 
Eastern Penna. 
South Jersey 

Delaware & Maryland 

Dist. of Columbia 


BOOK CADILLAC 
Wednesdey and Thursday 


PHILA. ADDRESS: 
710 N. 16th St. 
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Way Out West 
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Oldfield and Arnold 
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Chris Sinsabaugh—Detroit Editor 


* 





G. 


that the promotion of W. 
Hancock from the vice-presidency to the presidency of 
the National Standard Parts Association was an automatic 


ET it not be thought 


HL 


That isn't the way they do it in the N.S. P. A. 
so the choice of Hancock by 


advancement. 
It is a race open to any member, 


unanimous vote proves it a real case of “local boy makes 
good.” 
Bill Hancock always has been interested in the N. S. P, 


A. and almost from its inception he has been one. of the 
workers in the cause. Representing McCord, of which he is 
vice-president and sales manager, Hancock had been on the 
N. S. P. A. board for three years before being titled vice- 
president. 

His associates tell me that he is close-mouthed at board 
meetings until after the others get through talking. Then 
he sums up the problem under discussion and his analysis 
of what should and what shouldn’t be done is said to be just 
about 100 per cent. right. 

* 

JIM HOULIHAN, former advertising counsel for 
De Vaux, has returned to California and reopened his 
advertising agency in Oakland, which gives Pacific Coast 


* * 


| | representation to what the native sons call eastern business. 


Jim naturally is hooked up again with Norman De Vaux, 
who also is back on the Coast. De Vaux, Houlihan writes, 
will headquarter in the Willys plant at Los Angeles, now that 
he has assumed direction of Willys manufacturing and sales 


‘operation on the Pacific Coast and he expects to turn out 


un- | 


nine ad- | 


and sell next year between 8,000 and 10,000 cars, Jim writes. 
E. S. (Casey) Jones is to be De Vaux’s sales manager. 

As for Houlihan, himself, he is opening offices in San 
Francisco and Los Angeles and in addition to De Vaux’s 
Willys account, he will represent Marmon on the Coast in 
an advertising way. Jim also expects to handle the adver- 
tising of one of the busiest breweries in California. 

¥ * 

MAYBE THE “VISITING FIREMEN” at the Joint 
Trade Show this week will be interested in what my friend 
Lubeck, who always is picking up service ideas, has told me 
a novel little tool for service work on breaker points in the 
distributor heads of motors. Lubeck says the majority of 
troubles of motor skipping are not due to carburetion as 
most garage mechanics lead one to believe. He declares 
condensation takes place in the distributor head in cold 
weather. This moisture collects on the points and starts 
corrosion. 

The tool, for which he has the distribution, dresses up 
the points, he claims, in a way that no mechanic can touch. 
The points are taken out of the car and put into the little 
tool which by means of abrasive discs makes the points as 
good as new. Service men also are able to reclaim the here- 
iofore discarded points and resell them after redressing 


* 


1768 | them 


* * 


ONE HEARS A LOT about Barney Habel, Chevrolet 
dealer in Pontiac, so it’s interesting to learn his slant on 
selling methods. Barney says that while every prospect may 
not be a potential customer for a new car, yet he may be 
a possibility so far as a used car is concerned. So when he 
gets a name he first finds out if the prospect has a job that 
will permit him to buy a new car. If not Barney says there 
is no use trying to sell him a new car because he can’t pay for 
it. But he isn’t hopeless. 

Learning the facts about the prospect’s income 


* 


and 


‘expenses, Habe] works out a plan whereby the prospeet may 
| buy a used car, one a little newer than the one he has and 


one which will not entail too much of a monthly payment. 
Such a man can be graduated from a 1928 model to a °30 or 
’31 on terms which he can meet. Salesmen wast a lot of time 
trying to sell such prospects who can’t buy new cars when a 


| little study will reveal the basis on which a used car sale can 
| be made, Habel declares, 


* ” * 


BARNEY OLDFIELD and Billy Arnold, not unknown to 
fame as former racing stars, delivered the goods to the satis- 
faction of Harry Moock, general sales manager of Plymouth 
in the introduction of the new six, that both of them have 
been signed up for another term, Barney as highway safety 
adviser and Arnold as his assistant. 

















\ This department is devoted to the interests of the retail sales divi- 
| sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 


you commissions. 


Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


i SS 


SALESMAN’S COMPETITION PLAN 
THAT WORKED SUCCESSFULLY 


M. LUBECK 


Habel of the Barney 





By E. 


Pontiac, Mich., Dec. 6.—Barney 
Habel Auto Company, Chevrolet dealer here, whose automo- 
bile activities have covered the field for five years as a 
wholesale factory representative and later for seven years 
a retail dealer, has evolved a salesman’s compensation plan 
which not only eliminates all arguments and discussions as 
to how much commission a salesman is entitled to after the 
sale of an automobile is made but does something which 
every automobile sales manager in the country has been look- 
ing for ever since the industry started. It sets a standard by 
which the salesman’s pay is determined in advance and ac- 
cording to how closely the salesman adheres to the appraisal 
value set on the used car to be traded in by the dealer. 


as 


The plan, which is now in printed ° 

form, operates much on the samej| worries for the salesman and lets 
principle as the charts used by the|him go after the prospect with 
finance companies; that is, the in-|'"U¥eh greater confidence 

formation is quickly found. The In preparing the chart or schedule 
chart is of a size which just fits the | bel starts off with a straight 7 
salesman’s order book, The plan is|P®" cent. commission on any sale 
the result of several years’ study jin which no trade-in is involved. 


This is paid on the list price of the 


and in compiling the figures Barney 


Habel has had the assistance of sev- | °2": In the printed chart now in 
eral sales managers and dealers who use by the Habel organization, the 
have fought out the salesman’s|/¢!t hand column of the page, read- 
compensation battle for years. Every |'"$ down the column, lists the prices 
sales problem has been gone over|°! the Cars ranging from $400 up 
and considered from the standpont |e price brackets are arranged in 
of the relations between the dealer | 2@Vvances cf $25 up to the point where 
and his salesmen. the car may list at $1,000. For ex- 

One thought behind the plan has | *mple, the next ae <8 the Geeo one 
been that of presenting a progrant = the one which may list at $425 
which will tend to keep the sales- | 1 Save space the $400 car and the 
men happy and contented at ali| #25 car are bracketed together and 
times, thereby developing greate1 permits an average to be established. 


When reading down this column one 
reaches the $1,000 price the 
idvances are an average of $50 each 
up to $1,350. 


co-operation from the men in their | 
sales activities. Car deals and trade- 
in values of the past few years have 


class, 


been gone over, actual purchase 
orders have been dug out of the Extending across the page from 
files and carefully studied as to left to right for each price bracket 
salesmen’s pay, notes made for the trade allowances on used cars 
making up the plan, and when the/2'@ raised on an average of $25 in 
plan was finally knit together the each column. For example, the first 
results were not Only average fig- column to the right of the car price 
ures but accepted by the salesmen shows an allowance of $25 for a 
as a definite working plan which| “Sed car. Directly below and in 
happily gives them a break when|'he same square is shown the 
out wrestling with a prospect. amount the salesman will earn if he 
Habel contends that the retail | 2!!ows $25 on a used car against the 


list price. Each column to the right 


Salesman is the prime mover in any 


organization. He is the man in| ‘Men shows increases in allowances 
whom the {tures of the dealer rests, | '” $25 units and below each increase 
for he is the man the dealer de-| i" allowance is shown the diminish- 
pends. on in making contacts with ng rate of commission which the 
the buying public. What the sales- salesman will earn In the event 
man says or does must be the story | that the salesman showing a cat 
of the dealer and it is within the |!" the $090-$600 price bracket is! 
power of the salesman to either faced with an allowance of $200 for 
make or break the dealer There- the used car he sees immediately by 
fore the salesman must know the (Continued on Page 6) 
dealer's story. his and the ftactory 

sales policies and the car in order 

to be a true representative for the CHARLOTTE DEALERS 
company; bul, as Habel adds, the PLAN ACTIVE SEASON 


Salesman must Know the one thing 
which interests him more than any- 
thing ese in the world, which is, 
“What do I make on the sale when 
I make it?” 


Charlotte, N. C., Dec. 6. 
unusually vigorous 


Prepa- 
mid- 
campaigns are being 


jrations for 


Winter selling 


That, as Habel says, is the main|made by all Charlotte automobile 
thought of the salesman. He adds |dealers. who are encouraged by the 
that if the salesman knows just how | rapidly approaching introduction of 


much he is going to make the saies- 
man has the job half done. He fur- 


many new models to anticipate a de- 
mand considerably above normal for 


ther adds that when the salesman|the next several months. which 
goes out on a sale he should not be | ordinarily are months of relatively 
subjected to figuring out mentally | small sales voiumes. 


what he is going to make if a trade Reports obtained from dealers 
deal is involved, because such per-| indicate that the stock of cars now 
sonal mental interruptions in the|helq by deaiers in the Carolinas. 
conversation between the salesman | seldom. if ever, have been less and 
and the prospect generally short-/|the dealers are in position to make 
circuits the deal. The salesman for | vigorous efforts to create business. 
the moment is off the job and may; Broad scale but quiet prepara- 
miss the clinching point in the sale.|tions are being made for starting 
On the other hand the salesman,/a sales campaign in the Carolinas | 
now, regardless of how the sales|among the dealers in the Chevrolet 
talk goes relative to the car if any | line of cars. This campaign will be 
to be traded in, merely glances at| started at a mass meeting here 
his chart and knows instantly just | December 7 of Chevrolet dealers and | 
what he is. going to make. Habel | their sales managers from all see- 
Says the new pian seis at rest ail tions of the two Carolinas, 


AUTOMOTIVE DAILY NEWS, 
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Studebaker, Rockne 
Dealers Hear of 1933 


One of the 
Boston 


Bost.n Dec. 6.— 
conventions held in 


, Mass., 
largest 
for many years assembled yesterday 
when Studebaker and Rockne auto- 
dealers and their retail staffs 
of 400 met at 900 
Commonwealth Avenue to lay mer- 
chandising plans for 1935. 
gathered from Maine, New Hamp- 
shire, Vermont, Massachusetts and 


mobile 
to the number 


| Rhode Island. 


Stude- 
Amer- 


Paul G. Hoffman of the 
baker Sales Corporation of 


ica and Vice-President Harold S 
Vance, in charge of engineering, | 
were among the factory executives 


whe explained the Studebaker plans 
for the coming year 

Rockne products and plans 
outlined by Vice-President 
M. Graham, in charge ol 
Rockne motors 

The session lasted throughout the 
day. In the morning the Rockne 
ide of the picture was presented 
ind following luncheon the re- 
mainder of the convention was de- 
voted to Studebaker. 

Special plans were made 
cord special honor to those members 
of the retail selling organization 
who have qualified as “Master 
Salesmen” and “Hum-Dingers” by 
their brilliant sales record during the 
year to 

An especialy interesting 
of the meeting was the first 
ing of the new Studebaker 
film,” assembled from shots 
by the newsreel camera man olf 
tests made a short time ago at the 
Studebaker proving ground. 
Motion pictures of the 85 per cent 


were 


sales for 


to ac- 


agate 

feature 
show- 
‘safety 


stoek Studebakers which partici- 
pated in the last 500-mile race at 
Indianapolis, were also exhibited. 


PULASKI, TENN. 


A. L. Pain of Centerville has 
ypened a Chevrolet dealership in 
the building formerly occupied by 


the Yancey-Brown Company 





Used Car ‘Selling Prices 


They | 


George | 


taken | 
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} DEALER 
Plans in Hub Session DOINGS | 


ebb bib teibtd 
OSKALOOSA, IA. 


- a has — : one SEATTLE A. D. A. TO 
and sales business here, featuring 
the Chevrolet line or automobiles. ELECT OFFICERS DEC. 13 


He also operated a Chevrolet 


ership at Eddyville. Both businesses Seattle, Wash., Dec. 6.—The an- 
will be oon eee ee a ha nual meeting of the Seattle Auto- 
manage the Eddyville branch of the | 
poe . |mobile Dealers ssociat J 
firm, Mr. Thayer to devote all his obile Dealers Association will be 
time to the new branch here. held in Seattle at the Washington 
. | Athletic Club, December 13, when 
CHARLOTTE, N. = lelection of officers, as well as any 
Rac ae branch of the) pending business, will be on the 
Chevrolet Motor Company an- . 
stig | program Terms 5 F a 
nounces a dealers’ meeting to be |’ — . 4 . ene en 
held in Charlotte at the Carolina |°XPire, P. BE. Sands, Pred H. Kura 
Theater today. a Hunter, branch ind William O. McKay. Mr. McKay 
manager, is expecting several hun- | js the retiring president. The nomi- 
es ae bs _ sales- nating committee, which has been 
men to attend, he said, |appointed, includes S. L. Savidge, 


> > 2 
BUFFALO, N. Y. 
Maher, who has been 
the Buffalo Willys- 
for several years, 
manager 


William F. 
connected with 
Overland branch 
has been named 
local factory 


zation here in 
representative. The 
serves 381 retail 


Clifton E. Cota, 


tive Sales, 
La Salle distributor, 
Columbus Avenue. 


Fitzgerald, 
dealet 


J J 
mouth 


24 Bowdoin St., has 
Main St 
ial 7 . 
Edward R, 
vears was Cadillac 


ere has 





 putemetive Daily Rone in this Dieaeetenaial . often for 
the benefit of its dealer and salesmen readers a compilation 
have within the past few days 
in various cities. 


of prices at which used cars 


been offered for sale by reputable dealers 
These prices will vary on condition and from other causes 
are not presented as being the exact prices at which 

but simply as the prices at 
which they have been offered for sale by dealers in the| 
Other cities will appear in subsequent issues 


Chey 
these models should be sold, 


various cities. 
of this paper. 


Philadelphia, Pa. 





a sedan, 


Make of Car 1932 1931 1930 
oe 495 265- 295 

ieee ATED Co ccaerns 65 415- 485 

Buick (Big) ....%.... 165 

Pemeee © .cécesnees 1695 

GROVER .cccvceceers 395- 495 195- 335 

Chrysler © ..ccceces 235 

Cemee & ..cccoses 695- 745 195 

Cord ‘695 

Te BOCO .ccovccoscecs 345 . 

ne i. seebasaees 195 : 175- 296 

TR Ec ss cca eeuehes 465 295 

ON od a ae te ae 8 ain S25 : 

Ford 4 B85 245 125-"165 

Ford 8 atk fa os Ra Go a 395- 55) 

ES ere rr ee 485 

CGPS B: ..rcccocse 85 

Po. ée panes 795 925 

Hupmobile 6 ........ 395 315- 325 

Hupmobile 8 ........ 26 49h) 

Pr ee 950 , 

REATIIOM. .nccccccccees 220- 295 
Oakland 8 : a *295 / 
Oldsmobile ........ 495-'595 445- 545 275-"315 

Okismobile 8 . 745- 395 eee 

EE 1395 745-"975 445-"f95 

Ts a a aka are 775 
Plymouth 

EEC 

NC A a ae P 296 
| Studebaker ‘Dic.) "495 , 
Studebaker (Com.) d : 295 
Studebaker (Pres.) 195 495 345 

Willys-Knicht am 295 
Willvs-Overland 950 : '195 

Legend: ‘coach; ‘coupe; ‘roadster; ‘convertible; ‘victoria; 
‘brougham; “touring or phacton. When 


branch. 
joined the Willys-Overland 
1919 as district sales 
Buffalo branch 
dealers in 
York and Pennsylvania. 


SPRINGFIELD, MASS. 


for a number of 
years associated with the Automo- 

has joined the organiza- 
tion of W. R. Parsons, Inc., Cadillac- | 
located 
Mr. 
formerly connected with Cadillae in 


Springfield for several years. 
. * o 


Chrysler-Ply- 
formerly 
moved to 


Clark, who for twenty 
distributor in 
oe 


“limousine; | 
no symbol is used the car is} 





| and storage station in the Oak 
Street Garage, 20 Oak St. Mr, 
Clark erected the building that for 
| many years was the home of the 









| Cadillac distributorship, He will 
have Harry W. Butler, whe was 
| with him for twelve years, as 
manager, 








deal- 












Eldridge and A. H. McConnell, 








lA. S 
of the 


Md Job bers! 






organi- | 










New 



















































































WHO 
SAYS #8 
YOU NEED 


CEM ails 
® More Lines 

® More Radio 

® More Movies 

®@ More -Circuses 

eA loliem eeati 
Atle mteh Cansei: 


at Your satel tutte 


Oh Yeah? 


You came to Detroit 


at 603 
Cota was). 


located at 
595 


a service 


1929 


245- 290 | 
Booths 
87-88-89 


120- 135 | 
150- 185 
195 


*225 


w 
~ 
« Me 


al BURGESS -DALL 
— Sales y 
WW NST 
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The Outlook 


S the time for the national automobile shows draws 

closer, we can begin to get a clearer view of the pros- 
pects for the vitally important year of 1933. No one but a 
confirmed optimist would want to present a rose-colored pic- 
ture of the coming crucial year. There are still many and 
grave problems facing business and industry and the country 
itself. All political problems were not solved in the late 
election. As a matter of fact, that voting day merely served 
to express the will of the people as to what party should 
attempt to solve the most difficult situation in which the 
country has ever found itself. 

We are of course first of all interested in our own 
industry, and this is not selfishness. Each industry and 
ach division of business must interest itself primarily in 
solving its own problems, so that in the end all may benefit 
by any improvement registered. In considering our own 


Detroit Bureau, Mich 


Telephone Trinity 2-8590 


_— 











case, we must always remember that improvement in the) 


automotive field is dependent on general business better- 
ment. But we must also bear in mind that improvement in 
the automotive field will assist gains in every other division, 


just as betterment in other industries will react to our 


benefit. 


In the automotive field at the present time one fact | 


stands out above all others. That is the reduction in dealer 
stocks which has been going on all year, until the retail divi- 
sion finds that it will carry over fewer of the old year’s 
models than it has done since the automotive business became 
a major commercial unit. 

Obviously this condition clears the way for immediate 
reaction to increased sales. Whatever buying develops will 
not be confused by offerings of previous models at lower 
prices. The intensive sales period of the year will be prac- 
tically free from the need for absorbing the clean-up of 
former models. 

In the manufacturing division of the automotive busi- 
ness we find another outstanding condition. Their stern 
necessity for reducing production costs during the depres- 
sion has forced the manufacturers to learn lessons in econ- 
omy that would not have been considered possible four or 
five years ago. It is possible to build a better car today at 
a lower cost per unit than ever before. This condition 
reaches into every price class in the motor vehicle industry. 

During the year that is rapidly passing the automotive 
manufacturers have set themselves rigidly to the task of 
reducing dealer stocks. As a result, the production for 1932 
will not run very far over 1,400,000 vehicles. This is far 
below the figure needed to replace motor vehicles that will 
go out of service this year and during the early part of 1933. 
Obviously this creates a market and adds to the “delayed 
buying” that has been piling up for three years. This is a 
favorable sign, but it must be read in conjunction with gen- 
cral business. As one man put it: “There are millions of 
Americans who need new cars and want new cars, but what 
are they going to use as money to pay for them?” This 
delayed buying becomes important as general business 
improves to provide those who want to buy with the money 
to be used for that purpose. Let us not overestimate it. 

However, from the entire situation, we find two most 
encouraging considerations. The stocks in dealers’ hands 
have been reduced to a place where any improvement in 
sales will show an immediate reaction on the cash register. 

In the manufacturing division we find costs so far 
reduced that those who build motor vehicles can show a 
profit on an output volume lower than would have been 
thought possible three years ago. A very modest increase in 
output above the 1,400,000-odd to be built this year would 
put most manufacturers in a respectable profit. 

These are the outstanding facts and conditions that 
enable us to face the year 1933 with some degree of consid- 
ered optimism, 


~ | WILLYS URGES AID 


TO CAR DEALERS BY 


/ FINANCE LEADERS 


(Continued from Page 1) 
habits in the past two years,” Mr. 
Willys said, “with the factor of 
economy uppermost in their minds. 


Until our economic conditions 


gave 


pression, car buyers 
If a car 


thought to economy. ap- 
was reasonably assured that its per- 
formance was all that could be ex- 


he was satisfied. 
day. The buyer demands lower first 
costs, lower operating and mainte- 
nance costs, plus outstanding per- 
formance and styling that’ will 
please the most critical eye. 


and standards and started from 
scratch, the basic thought being 
that we must fit the car to présent 
day incomes yet without any sacri- 
fice of style, quality or performance 

“Many persons have asked my 
opinion about the future of the au- 





changed under the stress of the de- | 
little 
; the 
pealed to him in appearance and he | 
| held down 


pected of a car in that price class, | 
It is different to- | 


ceedingly stiff. 


“In the development of our 1933 | 
line, we have scrapped our old ideas | 


tomobile industry. My return to the | 


automobile business after three 
years absence should in itself an- 
|swer that. 
in this industry, its future and the 


| great possibilities it offers for profit, | 


now that we are on the way out oi 
ithe worst depression in history. I 
|look for the automobile industry to 
lead the way back to normal busi- 
|ness for there is no other single in- 
|dustry that is the user of such a 
| vast amount and variety of raw and 
| finished materials, and there is not 
|a state in the union that does not 
| contribute at least one item that 


I have unbounded faith | 


| 


| goes into the manufacture of a fin- | 


}ished motor car.” 


In conclusion, Mr. Willys 


in pricing his new product he in- 
tended to be guided by this belief, 
regardless of what other manufac- 
turers would do. 


AUTOMOTIVE STEEL 
DEMAND STEADY 


(Continued from Pace 1) 


month. 
Carnegie Steel Company opera- 
tioris in the Mahoning and Shen- 


cent. of capacity, or somewhat 
higher than estimates for the inde- 
pendent producers, 





tions are reported by the company 
at 16 per cent. of capacity, but its 
hot metal output is sharply lower, 
due to a contraction in the sched- 
ule of the Warren plant, where the 
company normally produces large 


| tonnages of sheets and strip for the 
| automotive industry. 


Youngstown Sheet and Tube Com- 
pany’s two sheet plants in the Ma- 
honing valley are likely to operate 
part of te week, and the pipe mills 
will be more active for this pro- 
ducer. Sheet and Tube operations 
in the valleys are estimated at 12 





for these mills the last few weeks. 
Sharon Steel 


than recently, although its open 
hearth department still shows only 
idle, remains 


blast furnace, long 


down, 
HEADS A. E. A. OF OHIO 
Dayton, O., Dec. 6 (UTPS).—B. O. 
Furnas of the Auto Electric Equip- 
ment Company, 21 North St. Clair 


president and director of the Auto- 


Ohio and West Virginia division for 
a term of three years. The national 
organization elected Mr. Furnas 
when they held their convention in 
Columbus recently at the Neal 
Hotel. 


SOUTH CAROLINA GAS. TAX 

Columbia, 8S. C., Dec. 6.—Walter 
G. Query, chairman of the South 
Carolina Tax Commission, 
that the state’s tax on gasoline 
yielded $544,176.98 for the month of 
November, This compares with col- 
lections of $643,109.04 for the cor- 
responding month of last year, 





ango valleys are reported at 25 per | 


Republic Steel Corporation opera- | 


per cent., which has been the rate | 


Street, this city, was elected vice-| 


motive Electrical Association in the | 
| metal on 


reports | 


| 


| tappet. 


A CRITICAL STUDY OF THE 
1933 BRITISH CARS 


(SECOND INSTALLMENT) 


The new two litre Delage engine 


is original in the arrangement of | 


the overhead valves. Instead of 
being placed around the valve stems 
they thrust upwardly on a knife 
edge bearing on an inverted rocker, 
forked end of which lifts the 
valve collar while the other end is 
by an adjustable 
carried ‘ty the operating rocker 
bracket. The object, of course, is 
to cut the resonant vibration of the 
valve springs, which in this design 
have only about 40 per cent. 
the travel of the valves and are ex- 
Positive lubrication 
is provided for the valve spring 
rockers, both as to their fulcrum 
ends and the knife edge bearing on 
which the spring bears, It is, 
however, possible that the design 
may increase valve stem wear due 
to arcuate motion of the _ forks 
which bear on the valve collars. 


Roller chains for camshaft drive 
are freely used. One or two firms 
continue to employ single roller 
chains of *s-inch pitch for this pur- 
pose. While it is understood that 
satisfactory results have been ob- 
tained, it is, nevertheless, cutting 


matters rather fine, and it is as 


| well, perhaps, that most of the new | 
| engines, including, for example, the | 
ten horse power Lanchester and the | 


ten horse power B. S. A., have du- 
plex roller chain drives. The mush- 
room ended tappet is beginning to 


fall into disfavor, partly, no doubt, | 


because it ties the hand of the 


designer to some extent as regards 


cam profile. 
No firm, so far as could be discov- 
ered, has been bold enough to follow 


making 


that a lubricating and cushioning 
oil film can form between it and the 
This construction, of course, 
necessitates split valve guides, which 
in themselves offer a manufacturing 
problem which it took Henry Ford 
many months to solve, but the prac- 
tical results are excellent, the en- 
gines maintaining a high degree of 


| Silence over very long periods of run- 


| be experienced in servicing the en-| 


less than normally expected for that | gines when valve grinding is neces- | 





Hoop Company is! 
producing more strip at Sharon, Pa., | 


one of six furnaces melting and the | 





|} pany in 
| different points on the car, includ- 


ning. Very little trouble appears to 


sary, and tappet clearance may pos- 
sibly have to be rectified by grinding 
the eis of the valve stems. In the 
new Ford V-8. engine the designer 
has gone a step further, the valve 
tappets being actually integral with 
the valves themselves. 


It is becoming increasingly com- | 


mon in side-valve engines to run the 
camshaft in a tunnel flooded with 
lubricating oil. From the designer's 
point of view the only objection to 
this arrangement is that the cam- 
shaft center has to be carried con- 
siderably farther from the crank- 
shaft to allow clearance between 
the connecting rod bolts and the 
metal of the camshaft tunnel. On 


the new twelve horsepower Humber | 
engine the camshaft tunnel is built | 
up of thin metal tubes cut away at} 
the top to admit the tappets and fit- | 
ting slightly into the camshaft bear- | 
This arrangement cuts | 
down to a minimum the center dis- | 


ing bores. 


tance necessary between the crank- 


shaft-and camshaft, since the tubes | 
| are quite thin and no allowance has | 


to be made for foundry variations. 


On the stand of Automotive Prod- | 


ucts, Ltd., there was an iateresting 
bearing primarily intended for such 
applications as camshaft bearings, 
though it is used by the Ford Com- 
no less than fifty-seven 


ing cil pump and distributor shafts, 
spring shackles, brake bearings, 
etc. This bush consists of a thin 


| steel shell with a thin film of white | 
It is rolled up from | 
is | 


it. 


strip with a butted joint, and 


made by a continuous process, the | 


flat steel strip being white metaled 


, in forty foot lengths before rolling 


up to shape and grinding the out- 
side diameter. 
facturing methods employed enable 


an accurate thin bush that will| 
stand quite a lot of rough handling | 


in fitting and can be made a tight 
press fit in an iron casting to be 
made at a price which is lower than 
any other form of detachable bear- 
ing, except possibly a lead-base die 
cast white metal bush, which has 
many practical disadvantages, 


ball | 


of | 


The special manu- | 


The 10 horse power Citroen en- 
gine has a centrifugal pump driven 
by the rear end of the fan spindle. 
This pump does not work on the 
water outlet, but draws its water 
from the radiator and delivers by 
a downwardly extended passage to 
the cylinder block, a small hole con- 
necting the pump body with the wa- 
ter outlet pipe and preventing an 
air locking being formed. 

Many pumps are to be found with 
packed glands difficult to access. 

In commercial vehicle engines, in- 
cidentally, considerable success has 
attended the use of packless glands 
made by the Morgan Crucible Com- 
pany. This consists of a carbon 
ring copper plated and sweated to 
a flexible bellows type diaphragm 
forced against a_ stainless-steel 
shoulder on the pump propeller by 
a spring. This system appears thor- 
oughly satisfactory and is not in- 
clined to leak, even if there is slight 
;end play on the pump spindle or 
if it runs slightly out of true. Ec- 
centric yoke dynamos have azain 
become common. They can be em- 
bodied into a very neat layout, in- 
corporating fan belt adjustment 
where the fan is fitted directly to 
the dynamo spindle. 

Great care will have to be taken 
|with the balancing of some of the 
|fans fitted to dynamo spindles, the 
|bearings of the average dynamo be- 
ing adequate to take tahe additional 
loads set up by any appreciable 
| unbalance. 

Many engines are fitted with air 
| cleaners, nearly all of the oil-im- 
|pregnated wire mesh type, and in 
several instances a carburetor air 


re- the practice of cutting out tappet | cleaner . se 
iterated a previous statement that | adjustment altogether and |cleaner is arranged so as to absorb 
car prices are still too high and that |the head of the valve stem so large 


|fumes from the crank case. 

There is no objection to drawing 
the fumes from the crank case 
| through the carburetor. The slight 
amount of oil thereby introduced 
| will, if anything, improve the lubri- 
jcation of the cylinder bores, and 
;could never be enough to cause 
| trouble by oiling up the plugs. 

One notable feature is the use on 
| several cars of the Burgess silencer, 
}which is remarkable for having a 
|} pipe running stright through the 





(Continued on Page 10) 


| _COMINGEVENTS | 


| DECEMBER 
| fe O—Heow Cart. Annual Meeting A. 8. 








5-10—New York. Power and Mechanical 
Engineering Exposition 

5-10—Detroit. Motor and 
Menufacturers Association, 
tion, Hotel Statler. 

5-10—Detroit. Third Annual Joint rade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association. Conven- 


Equipment 
conven- 


tion Hall 
6- 8—New Orleans, La. National As- 
sociation of Finance Companies. 


| annual convention. 

| 12-1%-—-Springfield, Il. Automotive Trade 
Association annual convention, St. 
| Nicholas Hotel. 


JANUARY 


7-l4—New York City. Nationa! Automo- 
bile Show, Grand Central Palace. 


7-14—San Francisco, Cal. Motor Car 
Dealers’ Association of San Fren- 
cisco. show. 


Los Angeles Motor 


7-15—Los Angeles, Cal. 
twentieth 


Car Dealers’ Association, 
annual show 


&-14—St. Louis. Automobile Dealers’ As- 
sociation Show, Midwest Terminal 
Building 


9—New York, N. ¥. Society of Atito- 
motive Engineers’ Show. meeting 
12—New York. Annual S. A E dinner, 
Hotei Pennsylvania 
12-13—Springfield, Ill. [llinois Automo- 
tive Trad2 Association, meeting 
14-21—Newark, N. Newark Automo- 
bile Dealers’ Association, show 
14-21—Buffale, N. ¥. Annual show 
15-21—Cincinnati, O. Cincinnati Autoe 
mobile Dealers’ Association, show. 
16-21—Brooklyn, N. ¥. Annual Show 
16-21—Philadelphia, Annual show 


16-23— Detroit. Highway and Ruilding 
Congress 

21-28—Boston, Mass. Boston Automobile 
Dealers’ Association. Boston Com- 
mercial Motor Vehicle Association 
show. 

21-28—Detroit, Mich. Detroit Automobile 
Dealers’ Association, show 

22-26—Detroit. Annual S. A. E. meeting, 
Book-Cadillac Hotel. 

| 27-Feb. 15—Cairo, Egypt. International 

| Salon. 

28-Feb. 4—Chicago. National Attomobile 
Show. Coliseum 

28-Feb 5—Washington, D. C. Washington 

Automotive Trades Association 

| show. 

FEBRUARY 


4-11—Indianapolis. Twenty-second annua) 
show, Indiana State Fair Ground. 

| #-il—Springtfield, Ul. Springfield Auto 
mobile Dealers’ Association, show. 

11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show 

27-Mar. 14—New York City. Chemica! Ex- 
position, Grand Centra! Palace. 

20-21—Cleveland, 0. Nationa) Petroleum 
Association, 





MERCHANDISING 
ACCESSORIES 


EQUIPMENT 


AUTOMOTIVE DAILY NEWS, 


WHOLESALE 


Believes Jobbers Should Let 


Down Antagonistic Barrier 


.* 
How jobbers in territorie 


tive Wholesale Association 


*s represented by the Automo- 


collectively inventoried their 


problems, wrote off their personal differences, and formed a} 


dividend-paying merger of common understanding, 


by a code of principles that 
former business enemies, 


manager of the Consolidated Motor 


‘This business, 


Says Mr. 


rapid-growing 
Aubinger, ‘ 


that your competitor has a voice in 
the conduct of your business and 
determines your destiny in credit ex- 
tension, excessive — service, 
margins, and merchandising effort. 

“Add to these the demoralizing ef- 
fect antagonism towards your com- 
petitor has upon the personnel 
your organization, plus lack of)! 
wholesaler courtesies of exchange 
merchandise, and you have 
lated an unwarranted burden of 
costs that represents the difference 
between profit and loss. It can 
readily be understood that the so- 
lution of these vital problems has | 
been responsible for the ever-widen- 
ing activities of the group consol-| 
idation, which now covers five East- 
ern states, enjoying a membership | 
in excess of 300 members, with rea- | 
sonable prospects of further expan- 
sion. 


“Despite the conclusive evidence | 


of accomplishment and new thought, 
we can visualize the mental deduc- 
tions of the skeptical jobber when 
he reads of the success others may 
be making of constructive organiza- 
tion and tries to apply this endeavor 
to his immediate locality and the 
possibility of taking his competitor 
into business with him or going into 
business with his competitor. Re- 
gardless of the idealism of the 
thought and his complete recogni- 
tion of the benefits within his reach, 
his body will stiffen with resistance 
and the door of his brain will be 
closed so that it may secretly dwell 
on the past injustices his competi- 
tors have done him, 
improbability of associating with 
the small wholesole imposters with 
which the evolution of business has 
surrounded him. 
bids for a share of the market and 
dares to assume the title of whole- 
saler—surrender to him! Never! 
Cultivate his acquaintance or 
will! Never! Destroy him! There 
appears to be no other way. He can- 
not compete, and price should be the 
weapon of elimination. 

“And right there hinges the barrier 
that retards organization of whole- 
salers in localities where they cling 
to this costly theory. And there 
hinges the success of the Automo- 
tive Wholesale Associates, enlight- 
ened with the knowledge that maxi- 
mum discounts extended to any | 
individual by the manufacturer for | 
resale make that individual 
competitor with an advantage in 
overhead costs, that the larger job- 
ber cannot enjoy, and, in reality, it 
is this type of wholesaler who can 
wield the weapon of price success- 
fully. 

“Full 


cent. membership existing in the 
principal cities touched by this new 
group organization, and no discrimi- | 
nation is therefore made where the ' 


Cumulative New C ommercial Car Registration Statistics, 


States 


Chevrolet 


Delaware 

Illinois 

North Dakota | 
Totals 


ere. seat 
Illinois, ”* 

N- bakota, “i 
Totals, 1931 | 


is told by H. 


ad 
‘is organization | 
founded on the conscientious belief | 


profit | 


tabu- | 


as well as the | 


The imposter who | 


good | 


your | 


recognition of these facts | 
alone is responsible for the 100 per | 


a brotherhood 
A. Aubinger, sales 
Brooklyn, N. Y. 


cemented 


arts, 


manufacturer has determined the 
wholesale status of his customer by 
granting maximum discounts and 
lthereby the eligibility of 
ship to the organization 
lished. 

“The practice of neighborhood 
|distribution is beyond the control of 
| the established wholesaler. This is 


is estab- 


in the cause of service, 
| approaching the point of saturation | 
land creates accepted wholesale lo- 
|calities, thus permitting a concerted 
effort of stabilization among these 
"existing outlets. 

“Stabilization is flexible and can 
be applied in many directions, by 
| stabilization as applied by the A. W. 
|A. means the adjustment of inter- 
wal business practices that must re- 
|turn a greater profit on a dimin- 
jished volume of busine#s. This is 
|'made so conclusively apparent in 
|the reduced production and sale of 
|new automobiles, which represents 
| the true reflection of the trend of 
; our future market and possibilities. 
| Despite all that we may do, the po- 


| “An increased volume can only 
| be obtained by taking business from 
each other, and this is the limited 
extent of merchandising ability, 


which is discounted by convenience | *% " ~— : 
}of interior display, ascertaining defi- | 


of service in localities. 

“If we accept this gloomy view as 
fact, then our salvation can lie 
but one direction and that 
| wholesale effort now being directed 
by Ralph Sandt, director of Market- 
'ing Research of the National Stan- 
|dard Parts Association, in his activi- 
ties for car manufacturer co-opera- 
tion, assisting in stabiliziag the au- 
|tomotive parts and service industry. 
The wholehearted support of the 
independent wholesaler is required 
to make this N. S. P. A. effort a 
| success, and this support can start 
with visitmg your competitor's place 
of business tomorrow morning, tak- 
ing an inventory of your mutual 
problems. writing off your personal 
| difference and forming with him a 
merger of common understanding.” 


LOGAN GEAR C0. 


The Logan Gear Ce Company, 
\ledo, O., 
showing of 
| Trade Show. 
|the standard lines of ring gears and 
| pinions and flywheel gears. 

Transmission gears are. being 
shown for the first time at this 
vear’s show. The Perma-Pak water 
|pump sealing unit for use on Ford 
|}cars is on view. This seal, it is 
|stated, is being used on the Ford | 
| V-8. De Soto, Plymouth and other 
popular cars. 

Another new item in the Logan 
exhibit is a differential ring rivet- 
ing jig for riveting the ring to the 
case. making a one-man job of this 

repair. 


To- 


its lines at the Joint 


if 


backed | 
of | 


}and 
|efits from these, 


member- | 


| that 
| for business—and fish skillfully and 
of |@ theory which has been advanced | resolutely, 

and is now | 


| recent 


8 per cent. 





;counts or 
|majority of 


in | 
is the | 
| five per cent. 
|}escapable conclusion was that 


| customer 
| buys 


lit 
| tests, 


|the bizarre 
| in 


| thing. 


is making a comprehensive | ment 


The exhibit includes | 


|}and operations, 
| ruptcies, 
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Column 


D oferfofoofoagoote efoto ofooge fe foofeozoofoo]ongoote oho foofoefors 


Calling upon the retailers of the 
country to display aggressive busi- | 
ness-getting tactics, Dr. Julius| 
Klein, assistant secretary of com- 
merce, declared that every retailer 
“has got to fish for business.” 

Dr. Klein defines aggressive re- 
tailing as largely the development 
utilization of new ideas. To 
gain the most of the practical ben- 
he says that man- 
agements should turn more to their 
staff of employees, a means 
seryes both to increase sales and im- 
prove store spirit. 

It surely should be plain by now 
every retailer has got to fish 


The conclusion that gre*ter 
| gressiveness is neded in retail selling 
is supported by the results of a 
special study made in 200 
stores of all kinds—big and little- 
in all sections of the country. Only 
of the clerks in these 
stores made any effort to sell some- 
thing other than the article the cus- 
tomer reqyested. To) be sure, a 
larger proportion of the salespeople 
were adjudged to show a sufficient | 
assortment of the merchandise in | 


request—but even these were seen | 


as failing to display a large enough 
price range. 


“Another interesting check-up was | 
hun- | 


made not long ago through 


‘tential market cannot be enlarged.|@'eds of shopping tests of retail | 


paint stores in 176 cities,” Dr. Klein 
says. “They 
factors in efficiency. 
them got a grade of 
‘Poor’ in window display, orderliness 
the customer's wants, and, 
lastly, helping and advising him. 
Only 5 per cent. of the salesmen 
were classified as ‘Excellent.’ Ninety- 
of them were regarded 
initiative. The 


nitely 


as lacking in 
is not sold the article—he 
it. And there is a big dis- 
tinction there. 

“True ‘showmanship’ is something 
for which the retailer should strive 
can be manifested through con- 
lectures, fashion shows, un- 
usual but sensible ‘stunts,’ a touch of 
in the presentation of 
merchandise. The adroit advertiser 
the retail field is he who gets 
away from the stale, flat, hackneyed 
Much more time, I am con- 
should be devoted to the 
of clever new ideas. 


vinced, 
conception 


| Most retail copy needs more human 


interest—more of the _ intimate 
touch—more wit and quaint treat- 
to rivet attention and gain 
favor. All these principles can be 
applied to any one of the accepted 
and proven forms of advertising— 
whether it be in newspapers and 


magazines, over the radio, by means | 
of outdoor displays or through other 
|more unusual media. 


“The aggressive retailer, of course, 


j will diligently make himself master 


of all of the new developments and 
data in the expanding science of re- 
tailing—all the most recent facts 
and principles with respect to store- 
arrangement, buying-power indexes, 
credit problems, analyses of costs 
reasons for bank- 


and the numerous other 


WEDNESDAY, 


Editor’s % 


that | 


ag- | 


were marked on ten | 
The | 


in- | 
the! 
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G. E. DEVELOPS DEVICE 
TO AID STARTING CARS 
DURING THE WINTER | 


A new device known as the G. E. 
heater will main- 
tain an automobile in suitable con- 
| dition 
winter, 


automobile water 


starting during the 
to G. G. Som- 
of General Electric 
laboratory at Pittsfield plant, 
writing in the December issue of the 
General Electric Review. The de- 
vice is electrical and must be used 
in a wired garage. 

The automobile water heater con- 
sists of a small, 110-volt, 100-watt, 
cartridge-type immersion heating 
|}unit permanently located inside the 
| circulating water hose connection. 
By connecting it after turning off 
the engine, the engine temperature 
is maintained without overheating 
until the car is next used. 
heater operates satisfactorily in the 
various anti-freeze solutions used in 
automobile cooling systems, and can 
|also be safely left in the water cir- 
cuit during the summer. 

Tests have shown that, with the 
|} automobile water heater used over- 
night, the car can be started with- 
out the excessive choking, oil dilu- 
| tion and battery wear ordinarily ex- 
perienced on cold mornings. 


McQUAY- NORRIS OFFERS 
SILENT U SHACKLE 


for easy 
according 

the 
its 


merville 


| 
been adopted by many leading car 
in their new models 
| as standard equipment, will be of- 
fered for sale in the replacement 
market by the McQuay-Norris Man- 
ufacturing Company distributors. 

This new shackle presents a new 
thought in spring shackle design. 

It is silent in operation, gives 
greater freedom of spring action and 
| lasts longer. 

In the design of this shackle, the 
| cross-thrust bearing surface is five 
times greater than that of previous 
shackle designs. It can be used to 
replace certain other shackle designs 
now in use on existing cars. 


JOBBING FIRMS ENTER 
SEATTLE HOCKEY CLUB 


6.—The Auto- 
Club has 
formed 
a 


| manufacturers 


Seattle, Wash., Dec. 
mobile Row Hockey 
the 
League, 


just 
been entered in 
City Hockey 
semi-pro organization, games being 
played weekly at the big Ice Arena 
fin the Civic Auditorium, Firms sup- 
porting the team are S. L. Savidge, 
Inc., Ballou & Wright, Hoge Piston 
& Ring. Inc., Marrilley Auto Parts 
and Davies & Kurz. W. E. Egbert 
of Marilley Auto Parts is manager 
,of the auto row club and also sec- 
j;retary-treasurer of the City League. 
Attendance is large, running up to 
|5,000 nightly. The season runs for 
eighteen weeks. Other 
lthe league. represented by teams, 
are Hullin Terminal, Waterfront and 
Ballard. 


newly 


which is 


vital factors that bear upon success 
or failure. Only through the steady 
use of 
| facilities and agencies can he at- 
| tain the commercial ends at which 
‘his progressive spirit aims.” 


Returns for today: Delaware and North Dakota 


Indiana 

Inter- 
national 

La France 
Republic 


Studebaker 


these widely varied tools, 


DISTRIBUTION 
SHOP EQUIPMENT 


REPLACEMENTS 


| sam -9-P ar ig 


| 


The | 


IV holesale 
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Jamestown, N. Y., Dec. 6. —Harry 
A. Dalgren, president and general 
manager of the firm of H. A. Dahl- 
gren, Inc., wholesale and_ retail 
automotive parts and accessories, 
has completed construction work 
on a modern one-story brick and 
steel shop and warehouse in Flu- 
vanna Avenue. Occupancy of the 
new plant has been taken and a 
complete line of springs, motor parts 
and general accessories has been 
stocked. The firm recently disposed 
of its downtown business in East 
Second Street to the C, M. K. Auto 
Parts, Inc. 


t 
iz 
4 


Greensboro, N. C., Dec. 6.—Auto 
Parts and Supply Company has just 
been organized here by Emanuel 
Kaplan, R. J. Wagger and Ben L. 
Herman, 


6.—Daniel 
motor service 
has announced the appoint- 


Des Moines, Ia., Dec. 
Brothers, 417 16th St., 
firm, 


|ment of Ralph Wade as manager of 


| «The Silent U Shackle, which has | 


| been formed to give 


members of | 


the electrical service department of 
the firm, Mr. Wade coming to the 
firm with many years of experience 
in the automotive field. 


Atlanta, Ga., Dec, 6.—The Atlanta 
Houdaille Company, distributors for 
automotive equipment, has moved 
into more spacious quarters at the 
corner of Spring Street and Hunne- 
cutt Place, N. W., it was announced 
today by H. R. Weill, president. 


Grand Rapids, Mich,, Dec. 6— 
Formation of the Michigan Auto- 
motive Parts and plans to erect a 
new building at 1924 Truner Ave. 
has been announced here. Roalf 
E. Stuits, former state distributor 
for Holcomb & Hoke Manufactur- 
ing Company and John G. Suits, 
until recently manager of the Baker 
Auto Parts Company, will be part- 
ners in the new firm, which has 
a new type of 
service certified automobile 
parts. 


in 


Newark, N. J., Dec. 6.—The New- 
ark Battery Sales Corporation has 
been formed here by Abe Zickel of 
Newark and Leo M. Jacobs of 
Brighton Beach, N. Y. 


~Michael’s 
to manu- 
automobile 
formed here 
Michael as _ presi- 


Teaneck, N. J., Dec. 6.- 
Manufacturing Company, 
facture and distribute 
accessories, has been 
with Gerald L, 
dent. 


Jamestown, N, Y., Dec, 6.—The 
Ellicott Supply Company, recently 
organized, has taken over the for- 
mer plant of the Julian Pump 
Manutacturing Company in_ the 
West Lake Road, which has been 
remodeled into a modern’ up-to- 


| date wholesale and retail automo- 


tive equipment, 
station. 


MONARK BATTERY CO. 


The 
Chicago, 
booth its 
separator, 
some time 


supply and service 


Monark Battery Company, 
is featuring at its show 
new rubklad battery 
which was described 
since in Automotive 


| Daily News. 


N ovember, 1932 


| Totals States 


Overland 
laneous 


Willys- 
Miscel- 


29 Delaware 
~~ 270\Illinois 
31\No. Dakota 
330 IMinois 


31 Delaware, "St 
536\Illinois, ’31 _ 
39\N. Dak. ’31_ 
606, Totals, 31 
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SALESMAN’S COMPETITION PLAN 


THAT WORKED SUCCESSFULLY 


(Continued from Page 3) 


# glance at the chart what his com- , 


pensation will be. He knows his 
commission will be less than if he 
gets the used car in at $175, which | 


may be the appraiser’s price set on 
it. He has a mental incentive to get | 
the used car in at the lowest possible | 
Price, as the chart has given him | 
a flash of more commission money | 
ky a lesser allowance. 

The big point of the schedule or | 
chart is its convenience. It is car- 
ried in the order book and the allow- | 
ance against the list price checked 
quickly. A glance tells him two | 


he will get and second what the | 
house will get out of the deal. He 
knows that any allowance greater 
than that set by the car appraiser 
means less commission for himself 
and also brings a higher priced used 
car into the house. He is put in the 
position of watching his step at 


times. He knows where he is at al) 
times. 

This has never happened before in 
the retail selling of automobiles. Jn 
the past the sales manager always 
has something up his sleeve when 
adjusting the salesman’s commis- 
sion. The salesman never. has 
known what he will get on a deal 
until he is handed his check by the 
bookkeeper. 

Another feature of the plan 
that the salesman can glance at his 
chart and see immediately he is at 
a stop in the event that the pros- | 
pect demands more for his car than 
is justified by its type or make or | 
condition, To aid the salesman in | 
knowing what the maximum limit 
on a trade allowance is on a tracde- | 
in, a heavy black line appears to- 
wards the right hand side of the 
page. They appear vertically in 
each price bracket. They are stop | 
signals to the salesman. They | 
show just how far a salesman can | 
go on a reasonable allowance, al- | 
though there may be allowances | 
continuing in the same line. The 
black line indicates that allowances 
beyond that point may be danger- 
ous in many cases. For explana- 
tion of this feature we may assume 
that in the case of a $550 car the 
prospect insists that the used car 
is worth $300. The black line, how- 
ever, shows the salesman that $200 | 
is the limit to which he can go, be- | 
cause any amount beyond $200 is a 
rather steep allowance and may if| 
accepted involve some of the deal- 
er’s cash capital. The black line 
shows also that beyond the line the | 
salesman’s commission diminishes. | 
This then gives the salesman a/| 
little more steam and he starts off 
on a real) sales battle to protect not 
only his commission but to also 
prevent an overallowed used car to 
get into the used car stock, which 
might mean and often does mean 
an additional loss for the dealer. 

The black stop signals have still 
another function. The salesman | 
having reached a point where he is | 
apparently at a standstill might | 
come to the conclusion that per- 
haps as a matter of policy the pros- 
ect might k2 allowed a little more 
than the stop signal calls for. He 
then calls in the sales manager or 
the boss himself. The salesman has | 
gone as far as he dare. There may 
be reasons for the house accepting 
the deal, but he calls for help just 
the same. 

Calling in the boss or the sales 
manager may result in the battle 
being resumed on a basis of an al- 
lowance considerably less than what 
the prospect demanded originally. 
The presence of another party on 
the theory of two heads being bet- 
ter than one may swing the deal | 
with advantage for both the sales- 
man and the house, Habel says 
very significantly that the sales 
manager is in reality the salesman's 
assistant in maxing sales. | 

The black stop signals appear in 
each price bracket. They appear 
where the experience of the past 
five years shows that the amount 
at that point or beyond which may 
be demanded as an allowance be- 
comes a prohibitive deal. It may 
happen, however, that there may 
be some extenuating circumstances | 
which may call for a greater allow- | 
ance, and such allowances are at! 
the discretion of the sales manager | 
or the boss. The salesman cannot’ 


is 
| 


| Sales 


|men will make thousands 


the 
the 


lines and 
he is at 


black 
that 


go beyond the 
signal tells him 
end of his rope. 

Each salesman has a copy. The 
manager and the boss each 
have copies of the chart, and the 
bookkeeper keeps one before him 
at all times. In the Habel organi- 
zation, fifteen men have signed for 
and are accountable for copies of 
the charts. Habel says that the 
of dollars, 
as will also the house, by following 
the chart. 

Factory salesmanagers and scores 
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|say that the Habel compensation | getting his schooling on the dealer | 
| plan and its method of operation is|and factory policies, the new car | 
|the outstanding plan of the past| itself, and then having the chart | 
five years. It may be used for any | placed in his hands, is ready to step 
!out and do a good job with greater | 


make of car which the dealer is sell- 
and scores of dealers have or- 


ing 
dered sets of the plan at 75 cents | he will always know by a glance at 
each and will put the plan into| the chart that the more commission | 
/effect with the arrival of the new| he makes the better the deal will be 
cars for 1933. The allowances | for the house. 

which have been set up across the| ‘The Habel compenstaion is adapt- 
|page for the used cars have been|able to all cars selling up to and 


| based on records compiled for the 
| past five years. Habel has also used 


|the current used car values set up | Ove 


| in the Automotive Daily News in the 
| past few months and also used the | 


| confidence than ever before, because 


}including the $1,200 price brackets. 


It can be used by Essex, Plymouth, | 
De Soto, Graham, Rockne, 


| Dodge, 
rland, Chevrolet, Pontiac, Buick, 
Auburn and other dealers, and it is 
predicted by those who have checked 





CANADIAN CAR 
EXPORTS IN OCTOBER 
TOP. SEPTEMBER 


| Washington, Dec. 6.—Canadian 
| automotive exports increased in 
| October to $1,515,259, against $802,- 
|338 im September, Commerce De- 
partment reports. In October, 1931, 
|2utomotive exports totaled $278,977. 
A good part of the gain was in 
automobile parts, which were val- 
jued at $536,348 for October and 
| $136,194 in September, but passen- 
| ger car exports totaled 2,124 units, 





| Used Car National Market reports,|into the Habel plan and its opera- jagainst 1,108 units in the previous 
|but as tar as the allowances g0/tions that dealers using the plan in | month. 


| they are not based on any makej|connection with their 1933 selling | 


| Or makes of cars, but upon the dol- 
jler value of the used car. 


stories, the first of which is what | of dealers have seen the charts and | Consequently a salesman, after | fore. 
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Vacuum is the simplest, most exactly con- 
'  trollable, most reliable and most eco- 


plans will have more satisfactory 
salesmen's relations than ever be- 
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IGHTER, faster cars, for more and more speed — 

this is the trend. To match this speed with | 
adequate, positive control, power brakes are not | 
simply desirable; they are essential, absolutely necessary. 


this fact: 


Output of passenger cars in Can- 
lada totaled 2,361 units in October, 
| compared with 1,741 units the month 
| before 





Lm 1a eee 





“ 
t 


* 


f 


nomical power for brakes on motor cars. 


The obvious next step is — B-K Vacuum Power 
Brakes; for easy, safe, comfortable CONTROL. 
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INDUSTRY EMPLOYS 


67.2% OF WORKERS  Sashorion: +38 reunion physical ex- 
| aminations of would-be employees, | 


ON FIVE-DAY WEEK| wniie slightly more than 9 per cent. | trical signalling devices barred all | 882,006 for 97,347 cars 


| required intelligence and efficiency | hand semaphores on trucks. Truck- | 
Only 9.1 per cent. of the auto- | 

|mobile plants observed age restric- 
| tions in hiring workers. 
| strictions applied only to employees 
of 46 vears and over 


| tests. 
(Continued frem Page 1) 


are operating on a six or even seven- 
day basis, but have so arranged their 
schedules that the individual em- 
ployees work only on five days of 
the week In still other cases, 
plants have reduced daily hours to 
perhaps a_ six-hour basis though 
they still operate six or even seven 


TRUCK LAW 


days per week Camden, Faerie win| DURING OCTOBER 
In the rubber tire and tube in- |repeal the 1932 amendment to the 
dustry establishments reporting it | State motor vehicle act requiring 


was found that 12.5 were on the 5- 


day week basis with 10.4 of the |trucks by January 1 will be the | 
workers in fhe industry involved | first business of the new Legislature | (Continued from Page 1) 
A study of automobile and parts | when it convenes Saturday 


factories show that 100 of them) 
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nne motor Cars. 


TO BE HEARD SATURDAY 


electrica] semaphores on all motor 


Decision was reached at the con- 
maintained central employment of- | ferences with Commissioner Hoff- 
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You know this splendid unit. It has won its 
high place through sheer merit; 
brilliant performance as standard equipment on 
many leading makes of bus, truck, trailer and now 
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|strenuously to the 


These re- 


REPEALER 


1$18 for each truck 
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through years of 


Significant at the Auto ‘Shows will be the im- 
mense preponderance of 1933 quality cars equipped 


with B-K Vacuum Power Brakes. 


KRAGG-KLIESRATH 
ver 


CORPORATION 
401 Bendix Drive, South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 


\ 


NS 
So 


a. AY a “ 


Leggy 
YZ 


LL 
tj 
Za 


SY 


LO 


») 


A . 
RW 


\ 


KY < YY 


\ 
\X WA KK 


y 
\ 


\ SY 
\N 


N 
\ 
\ 
\) 





The amendment in requiring elec- 


ing companies and farmers objected | 
additional 
|pense to which they would be put 
j}and to the provision in the amend- 
ment which required a certain type 
lelectrical semaphores costing $17 01 


FINANCING OF CARS) 
SHOW REDUCTI 


| 39,513 cars and October, 1931, totals 
lof $33,195,759 for 58.055 cars. 
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The pereentage of male em-|man to repeal the amendment. Used car financing for October 
establishments was|Many complaints have been made j|amounted to $15,045,327, involving 
5.9. Of these |by trucking concerns and by farm- | 63,832 cars, as against September 


ers throughout the state against it. | figures of $19,989,259 for 67,724 cars, 
and totals for October, 1931, of $25.- | 


Total wholesale financing for the 
1932 amounts 
comparison to 
same period of 


first ten months of 
| to $298,379,255, in 
| $509,463,544 for the 


ex- 


|} 1931. ‘Total retail financing for the 
ten months totals $480,926,408 for 
1,357,894 cars. in comparison to 


$851,300,882 for 2,182,535 cars for the 
same period of 1931 
ON SAFETY COMMITTEE 

Dayton, O., Dec. 6 (UTPS).—Paul 
Ackerman, secretary of the Dayton 
Automobile Club, has been named a 
}member of the newly-organized Na- 
|tional Safety Committee by Ernest 
M. Smith, executive vice-president 
of the American Automobile Associ- 
ation, according to reports received 
in Dayton 
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FINANCE COMPANIES 
HOPE FOR IMPROVED 
BANKING RELATIONS 


(Continued from Page 1) 


seem to demand the expansion of 
discount finance company opera- 
tions to serve them, it is poirted out 
by C. C. Hanch, Chicago, general 
manager of the association. 

Victor L. Brown of Milwaukee, 
president of the association, is 
presiding. The list of speakers and 
their subjects includes th Hon 
John N. Willys, former United States 
ambassador to Poland, on “Men, 
Money. Motors and Business”; C. H, 
| Warrington of Washington, D. C., 
on “Insurance as It Relates to In- 
stallment Financing,” and Milan V, 
Ayres, analyst for the association, on 
“Depression Fallacies.” Howard L. 
| Wynegar. president of Commercial 
|Credit Company, will speak on 
'“General Aspects of Finance Com- 
|pany Operations.” John W. Creek- 
| mur, genera] counsel of the asso- 
ciation. wil] discuss legal problems, 
Other subjects of primary concern 
| within the financing business will 
| be discussed by leading executivesof 
| these companies 

Siill concerned with the establish- 
ment of eligibility of finance com- 
pany paper for rediscount with the 
Federal Reserve Banks, the associa- 
|} tion will allot ample time for dis- 
; cussion of this phase of the organ- 
jization’s program, including open 
| forum handling of the question after 
| the committee considering it has re- 
ported : 


TEXAS TRUCK LAW 
| HELD VALID BY 
SUPREME COURT 


“The Texas statute,” said Justice 
= “rests definitely upon 


| subjected to distinctly separate pro- 
| 


the policy of highway conservation, 
and the provision now under review 
is governed by the same principle as 
that which recognizes the authority 
of a state to prescribe the conditions 
it will permit public 
be done in its behalf. 

“The evidence contained in the 
recerd conclusively shows that 
during recent years the unregulated 
juse of the highways of the state 
by a vast and constantly growing 
number of private carriers has the 
effect of greatly decreasing the 
freight which would be carried by 
railroads within the state, and in 
consequence, adding to the burden 
upon the highways. 

“Certainly the removal] or amelio- 
S of that burden, with its re- 


upon which 
work tc 





sulting injury to the highways, in- 
terférence with their primary use, 
danger and inconvenience, is a legit- 
imate subject for the exercise of the 
state legislative power.” 

Leaving out of consideration com- 
mon carriers by trucks, impairment 
of the railway freight service, in the 
very nature of things, the court 
pointed out, must result, to some 
degree, in adding to the burden im- 
posed upon the highways, or stated 
conversely, it said, any diversion of 
traffic from the highways to the 
railroads must correspondingly re- 
lieve the former and therefore con- 
| tribute directly to their conserva- 
| tion. There is thus a substantial 
jrelation between the means here 
adopted and the end sought, it was 
added. 

SEEKING TOLL HIGHWAY 
LEGISLATION IN MASS. 
eee 

Boston. Mass., Dec. 6.—A bill is 
| Soon to be filed with the Legislature 
| providing for construction of a nine- 
feat superhighway from Salisbury 
to Ipswich, by a private company. 
It would be a toll highway. Start- 
js at Salisbury, the road would 
cross the Merrimac River to Plum 
Island. along the island and then 
jacross Plum Island River by another 
|bridge to Ipswich. The Legislature 
will be asked to grant a franchise 
ito the Essex Shore Way, Inc. 
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The | FOY ADDRESSES BIG 
new head of the international body, | MEETING IN BOSTON 


E. Redman, was inducted into 
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| RICH: ARD GOETZ HERE 
TO CONFER WITH TRADE 


Cleveland, Dec. 6.—Richard Goetz 
of Berlin, Germany, inventor of the 


| versary at the Book-Cadillac. 


November Key City | 


| J. 












































office and New England No. 1 Club | ; 7 
Sales 1 in Downtrend : . 6 i Boston, Mass., Dec. 6.—Asa E.|needle bearing, arrived on the 
be awarded the silver loving cup es B : 
o — | offered three years ago by Cleve- |Creegar, district manager for the if remen to confer with his various 
; Pee eae | : : : icensees in this u 
(Continued from Page 1) | land to the club registering the | De Soto Motor Corporation, received | | his st ay in ee nee ae 
‘6,000 VISITORS AT greatest attendance at an annual/an excellent response from New : a ce 
change is expected until after the | gathering New York won it twice, |, a | headquarters with Emil Gruenfeldt, 
s ‘ g. ’|England dealers invited to be pres- | Guarantee Title Building, Cleve- 
first of the coming year J D H W but now the trophy goes to Boston. at at © ble factory meet t the | land, O : 
j » verv c ° snHsciv ent é ac ‘y me nga e | 18 & ( 
San Francisco reports that up to In the very comprehe ve show . . . . - : 
costa: Oh wei pikes takai On - directory which Automotive Daily | Copley-Plaza Hotel. ver : : 
Nove rr 2 var sales totaled 39{ ee ; The pe rte =e eimai ISES ‘PLACE T "VS 
eae ie a (Continued from Page 1) News published, there were two mis- | | The entire reiail Saics organiza- BUSES REPLACE TROLLEYS 
units. This compares with 417 up takes in classification. The Ameri- | tions and the mechanical experts in Buffalo, Dec. 6.—The Buffalo and 
to the same date in October and of General Motors, who will talk on/can Brake Materials Corporation of |the service departments were in-| rie Railway Company, one of the 

511 during the same part of Novem- “Exports and Our National Wel-| Detroit, listed among non-exhib- | cluded and many dealers brought | oigest trolley systems in this por- 

ber. 1931 fare’; H. M. Robins, export mana- jitors, is showing its products at itheir banker frfiends. tion of the : boy itl 

er, 1931. ‘er of Dodge Brothers; H. G. Weav-| Booths 428 and 429. The Brunner President Byron C. Foy of De Soto | ior of country, with more than 
Los Angeles reports for the period} er, head of the research section of | Manufacturing Company of Utica, | Motor Corporation came on from |100 miles of trackage in western 

' oc , + . an . | rat d . " | 

from November 1 to 25 a total of |the sales staff of General Motors.|N. Y., is making a comprehensive ex- | Detroit to head a group of factory |New York and northern Pennsyl- 

729 passenger car sales and 116/8nd P. A. Kart, export manager of | hibit of its products at Booths 36, officials that will address similar | yania, is replacing its trolleys with 

trucks. This compares with 941|*he Brunner Manufacturing Come | 37, 38 and 39 meetings in the large cities within | buses. The latter now run from 

; oars : pany, are also on the speakers’ list. | the next few weeks, leading up to| Buffalo to Angola and from the 
passenger and 120 trucks sold in r sw . : , he t bile show openi | ; oer , 
Ss | This will be the second dinner of CLASSIFIED ADVERTISEMENTS |the automobile show opening. 'Pennsylvania state line to Erie. 
the same portion of October and 963| show week. The first was Sunday | z ae a A -_ fic Fr: | From Mr. Foy those present got|Franchise difficulties are delaying 
passenger and 242 trucks registered | night, when the International Boost- | n : . PTOMGTIVE DAILY | first-hand information regarding |temporarily substitution for buses 
in that part of November, 1931, ers celebrated their eleventh anni- NEWS BRING RESULTS the 1933 De Soto cars. ‘over the entire system. 
AUBURN--8-cyl. 127 W. B CHRYSLER—8-cyl. 125 W. B. FRANKLIN.—6-cyl. 132 W. B. Sete bees 128 W. B. PLYMOUTH—6-cyl. 107 W. B 
> ., s -bare Ss ig ; 7 ‘ z veel . 
8-100 Standard Models 2-4 Coupe (RS. 2-4 Con. Coupe Supercharged Airman a pecial Twin Ignition Eight Models Stan, Coupe ....495|Sedan . 575 
5 wire or wood 2.8.) «5 wire or 5 Sedan 2.345\Vic. Brougham. .2,445 2 Coupe 1,270'5 4-dr. Sedan....1,320 Spt. Coupe ..... 545/Cabriolet ....... 595 

Business Coupe 675 5 Phaeton Sedan &45 wheels 1.435 wood wheels!..1,495 Coupe .2,345|7 Sedan 2,545 4 Coupe ee -1,320!5 Victoria ......1,395 PONTIAC—6-cy]l. 11L4°W. B. 

5 2-dr. Brougham.725|Speedster 845 5 Coupe (5 wire or 5 Con. Sedan (6 Con. Coupe 2,390;Speedster «wire 4Con. Road .1,395'5 4-dr. Con 2 Stan. Coupe ...635/5 4-dr. Sedan 725 

4 Pull Sedan 775'7 Sedan (136 wood whels!.1.475 wire or wood Club Brougham.2.395 wheels: ..... 2,545 | Sedan ...,....1,475 5 2-dr. Sedan ...645/2 Con. Coupe 765 

Cus, Type Cabri. .795| W. B.! $75 5 Soten . wire o,. “oem 1.695 Oxford Sedan. .2,395 Limousine 2,695 NASH—8-cyl. 133 W. B. 4 Coupe (R. S.'..715;5 Custom Sedan .795 

y “eis ‘ * 4 ¥ ~ 
AUBURN—#-eyl, 127 W. B. a ey FRANKLIN—I?-cyl. 144 W. B. Advanced Twin Ignition Eight Models PONTIAC—V-8. 117 W. B. 

: — : 5 Sedan ........3.885,7 Sedan ..3.935 ®4-dr. Sedan...1,595/5 Victoria . 1,785 2 Sts , : 

Custom 8-100 Dual Ratie Models CHRYSLER IMPERIAL—s-cyl. 135 W. B. Club Brougham 3.885 Limousine 4,185 4 Coupe ........ 1,695|5 4-dr. Con hae : §ag|4cDr ‘Sedan doa a5 
Business Coupe.. .805/5 Phaeton Sedan 975 : 3 4 Con. Roadster.1.795| Sedan ..1,875 4 Coupe (R. S.). .925/Custc Sedan ..1,025 
5 2-dr. Brougham.855/Speedster 975 2-4, Coupe (R.S 5 Con. Sedan ‘6 GRAHAM—6-cyl. 113 W. B. NAS 2 Ww ‘ , ; re a 
4 Full Sedan .905/7 Sedan 1136 1% wire of Woo" Wite of ‘wood yin)680\Sedan (3 win.)...710 ee et ae REO—MODEL 8-11) W. &. “Uh 
Cus. Type Cabri. 9251. W. B. 1.005 , Wheels) ...... 1,925| wheels) 2,195 Town Sed.(2 win) edan (5 wim.).. Ambassador Twin Ignition Eight Models Flying Cloud 

5 Sedan (5 wire or . * y ‘ 5 5 : iSt 
tRN 7 e , . ms a GRAHAM—6-cyl. (1953). 118 W. B. 5 4-dr. Sedan. ..1,855'7 Sedan ..1,955 5 Stan. Sedan ..995/Sian. Convertible 
AUBURN—Ii-cyl, 133 W. B. wood wheels) . 1,945 2 Coupe 82314 Coupe (R. S.)...975 9 4-dr. Brough. .1,355'7 Limousine S608 COURS. ccvsdese. 995! Coupe ....... 1.045 
12-160 Standard Models CHRYSLER IMPERIAL—8-cyl. 146 W. B. 5 Sedan .... 835'Con, Coupe OLDSMOBILE—#-cyl. 11642 W. B. REO—8-25.  8-cyl> 125 W. B. 

Business Coupe 975\|Cus. Type Cabri. 1.095 Custom Models (R. S.)... 895 F-32 Models Coupe -1,$65iSedan .......... 1,565 

5 2-dr. Brough. .1.025/5 Phact Sedar a . . a 2-dr. Sedan 7h 4-dr. S 955 Victoria ....... 1,565! 

‘Pull Geto 1 elhneietee _ : oon 5 Cl. Cpid. Sedan 7 Sedan limousine GRAHAM—S-cyl. 123 W. B. Bus Coupe Hy Con. Roadst si: 935 : : : : 

Stier eee te ° (6 wire on (6 wire or wood Standard Sport Coupe "925'Patrician Sedan 990 ng ce gp lla 
AUBURN—I?-eyl, 133 W. B. wood whecls!.2,895! wheels) 3.295 2Coupe .......- 92514 Coupe (A. S.)..975 OL DSMOBILE.- a ae ; Sedan Victoria.1,785|Coupe ......... 1,785 

' 7Sedan (6 wire’ ‘5 Phaeton (6 $Sedan .......-- 975 Een Ose) . teers W. &. REO ROYALE—8-cyl. 135 W. B 

Custom 12-160 Dual Ratio Models or wood wire or wood a L-32 Models , ee ee ee oe 
Business Coupe. 1,105|Cus. Type Cabri.1.225 wheels! .2,995! wheels 3.395 GRAHAM—8-cyl. 123 W. B. 2-dr. Sedan . ....975)4-dr. Sedan ....1,055 Custom Models 
5 2-dr. Brough. .1.155/5 Phaeton Sedan.1.275 2-4 Con. Coupe 5 Con. Sedan (@ De Luxe Bus. Coupe .....975 Con. Roadster... .1,055 2,445!Con. Coupe 2,445 
4 Pull Sedan... .1,205' Speedster 1.275 Roadster 16 ee See 2 COUPe 22.0600 1,000/4 Coupe (R. S.) 1,050 Sport Coupe ...1,025'Patrician Sedan. 1.09 » 2,445) 

wire or wocd wheels . ‘ 95 55 55 . 74 ’ aaa 23 . on . 
AUSTIN—S-evl. 735 W. B. Saat c 3.298 § Godan ..cccse 1,050!4 Con. Coupe 1,070 ee Ty a % W. B. ROCKNE—6-65. 6-cyl. 110 W. B. 

Business C o75 | Wasdater ‘ ie HUDSON—8-cyl. 119 W. B. ee Standard Models 
Susiness Coupe. ..275 Roadster 305 CORD—8-ecyl. 137'2 W. B. Standard Series 5 Sedan .....1,895|2-4 Coupe Road.1,9§0 29 Coupe ........ 585|5 Sedan 635 

Spl. Business Coupe 315 5 Coupe Sedan. .1,940 2-4 Coupe 1,940 ' "4 | : °° * eee 
Coupe 295' Sub. Coupe 375 Sedan 2,395! Cabriolet 2,495 Business Coupe. 995,Standard Sedan.1,095 PACK oe ; 790 Coach .... 6.66. 595/Conv. Roadster.. 675 

Brougham 2.395 Phaeton Sedan. 2,595 Coach ........ 1,023, Special Coupe...1,0t5 sKARD—8-cyl. 129'2 W. B. 4 Coupe 620'Conv. Sedan 695 
BUICK—33-50 Series, 119 W. B. Rabiner « a 4 Coupe ....4,045|Con. Coupe 1,195 Standard Eight ROCKNE—6-65. 6-cyl. 110 W. B. 
BOOUPO nccnccrs 99'5 Coupe 1,065 BE SOTO—6-071. 128 W. B. Town Sedan 1,050 a De Luxe Models 
ec : - 141: St ‘ I _ 36 y 
Special Coupe } ae Con, Coup 1,215 andard Models HUDSON—S-cyl. 126 W. B. PAC KARD + _ oe Ww. B. 2 Coupe 630/5 Sedan .........680 
: oo 8, U8e 2 Bus. Roadster. .675.4 Coupe (R S) 735 Sterling Series 7 ) . 7 oa ght Coach 640/Cony. Roadster 720 
NCK—#2-6 — ot , 2 Bus. Coupe 695'5 Sedan 76 a... ode . ey, § Pouring .2,700'5 Club Sedan 2.675 4 Coupe 665'Cony. Se 

: BI ice 43-60 Series. 127 W. B. ; a reueaae 693'5 Phaeton 77, Sur. Sedan -1,375)Spec ial Sedan 1.295 9.4 Coupe |||... 2,795 7 Sedan i : 3.035 aocune 2-08 ° 6-cyl se B. ™ 

Special Coupe .1,279\Con. Coupe 1,365 ae HUDSON—8-cyl, 132 W. B. 4 Phaeton ‘ '2'850/5 Spt. Phaeton. .3,150 nce eee a 

Sedan ..1,319'Con. Phaeton 1,535 DE SOTO—6-cyl, 113 W. B. Major Series * -4 Coupe Road.2.850! Sedan Limou. ..3.185 Standard Models 

5 Coupe -1,310 Custom Models Touring Sedan. .1,445\Club Sedan ... .1,495 5 Soe . 2.885'8 Con. Zosteria. 3.283 : C mpe -- 685/5 Sedan ..... 735 

BUICK—3%-80 Series. 130 W. B. 4 Roadster 775 2-4 Con. Coupe .. 345 Brougham 1.495 7 Sedan 1,595 ase wr as — om 
teak al 4 : an 956 Oe ‘RS: (1907 Se yo5 7 Phaeton 1,395 PACKARD—8- cyl. 142's W. B. ROCKNE—6-75. 6-cyl. 114 W. B. 

Sport Coupe ...1,495:\Con. Coupe 1,575 2-4 Coupe ‘R 5S). .790.7 Sedan_ . De Luxe Eight 
> Coupe .1,540 Con. Phaeton 1845? Sedan 8355 Con. Sedan HUPMOBILE—216. 6-cyl. 116 W. B. — 3.350'7 Tourine 3.508 De Luxe Models 

Sedan 1,570 DE VAUX—4#-cyl. 114 W. B. 5 Phaeton 795 Com. Coupe 895 5 Sedan 3.4455 Club Sedan’ 3.595 : a 730\5 Sedan 783 

BUICK—3:- Seri 5 . 9: 4 Roadster ..795'5 Sedan 395 2-4 Coupe Road.3.450'4 Spt. Phaeton. .3,790 , 765) 

Coup se ron ee aie i Cou ae re ores g45 2 COn. Cabriolet. .895 4 Phacton 3.490'5 Con. Victoria. .4.025 STUDEBAKER—6-cyl. 117 W. B. 

> Coupe Sedan 1.955 andar soupe ' s ‘ 5C RNS Cnn =. 2 2C ‘ ~ 
5 Sedan ** «sani? Limousine 1953 _ (RS) 775 Custom Sedan |..845 HUPMOBILE—222. S-evl 122 W. B rs ae oeatess See Ng Ee + Se oa. “89015 Reeet St. Regis - 

5 Cl. Cpl. Sedan.1.820 Standard Sedan..775 Con, Cus. Coupe. 895 2 Coupe (R S}..1,295 5 Victoria 1 360 . R eee ‘night’ W. B. 5 St. Regis 2 Brougham . 1,020 

CADILLAC—V-8, Series 355 B. 134 W. B DOPGE SIX—6 cyl, 111!) W. B. > Sedan 1.29515 Cab. Roadsier.1.395 7 oo44, 3.695 7 Sedan Limou..3,895 5 Sedan .’”* 91814 a 

\ 335 B. : : te eggs Sed: 3,695 7 Sed: ‘ 3,895 5 § . 088 egal Con. 
Fisher Bodies ®? Business Couve 5 Salon Brougham 660 HUPMOBILE—226, &-cyl. 126 W. B. PACKARD—Twin Six. 142'4 W. B. 4 _— Paes er 915 Roadster . 1,020 

2 Coupe 2.795'2 R ate » one ‘5 wire or wood 3 Sedan (5 wire 2 Coupe ‘(R S:..1.595 5 Victoria 1,695 9.4¢ - 40150 ‘ ‘ ‘ 2 Regal Coupe ..945'/5 Regal Con 

>Stan. Sedan 2.895 2 ty Coupe 2945 PB ond ns . , 995 = yy oe 5 Sedan 1,555'2 Cabriolet Road. 1,695 5 2 aoa a “+8 ‘7 = oS ‘os 5 Con. Sedan 985, Sedan 1,090 

CADILLAC—\V-8, Series 355 B. 110 W. B " ‘(5 wire or ¥ ood 5 Sedan (6 wire " LA SALLE—V-8. Series i B. 130 W. B. iP Aa ~—e oaale ; ot a i STUDEBAKER—8-cyl. 117 W. B. 

Fisher Bodies wheels 7 M.:.640 or wood wheels Fisher Bodies 5C a Rosen 4350 : Sen Ba ag ‘an Dictator Models | 

; 2-4 Coupe (R. S.1 2 Fr. W 70 2 Coupe 2.39512 C Cour 2.545 BoA : pm ; ‘ 

5 Coupe - 2,995 7 Sedan 3.145 ‘6 wire wheels, a 5 oo 2.49 ; 5 Tow n yd aaah PACKARD—Twin Six. 143%5 W. B. ‘on eee 1 030 5 nese at — 
St: he 2.995 5 S} hae 94% — ’ » wn . . re wie = 5 e 30\5 Regi ‘ Ss 

cis a@iaan 2.995 § Spt. Ph 2 +S 640 LA SALLE—V-8. Series 315 B. 136 W. B, 7 Sedan 4.495 7 Sedan Limou. .4,695 5 St. Regis | Brougham ....1,155 

5 Town Sedan 3.0953 A. W. Phaeion.3.495 DODGE—8 evil. 122 W. B. Fisher Bodies PACKARD—8-cyl. 1i2's-147's W. B. Brougham .1,050/5 Regal Sedan...1,155 

» Spec. Phaeton.3.095 D. K. Models 5 Town Sedan. .2,645 7 Imperial 2,795 De Luxe Custom Models ‘moe acct aces a oan 4 noge Con. 1.188 

- . on o2aas st sees ide 

CADILLAC—V-8, Series 355 B. 140 W. B, 2-4 Coupe R. S 5 Sedan (6 wire Sedan ees Sp. Phaeton _, sedan Limou 6,750 2 Regal Coupe... 085/5 Regal Con. ' 

Wiecieunae. Mads ‘S wood or wire wheels, 2 F.W.)1,180 LINCOLN—S&-cyl. 136 W. B. _, (Dietrich) 5.100/A. W. Brougham.6.150 5 Con. Sedan...1.125) Sedan 1,230 

a ace seers wheels, R. M.)1,115 5 Coupe ‘6 wire Standard Models Stationary Coupe Sport Sedan ....6,750 saceeadieiiaae gaa alia T 

5 Sedan 3.395 5 Town Cabrial. .4.095 5 Sedan «(5 dem or wood wheels, »P ‘ 7 on ° ‘Dietrich: 5,800’ Cabriolet Sedan STUDEBAKER—S-cyl. 125 W. B. 

5 Town Coupe. . 3.395 7 Town Cabrial. 4.245 wood wheels 2F. W.) 1.180 2 Roadster 2,900,2 Coupe 3,200 Con. Roadster Limousine ....6,750 Commander Models 

7 Sedan 3,545 7 Lim. Brough...4.245 R. M 1.145 2-4Con. Coupe _ 4 Phaeton 3.000 '5 Victoria 3.200 (Dietrich) ...5,950 A. W. Town Car.6,750 5 

7 Limousine 3.745 5 Sedan (5 wire ‘6 wire or wood fown Sedan i Sedan 3,300 Con. Victoria A. W. Cabriolet. 6,750 4 Coupe . -1,350/5 Regal Sedan. . .1,550 
: , wheels. R. M./1.145' wheels. 2 F (2 win.) 3.100 7 Limousine 3.350 (Dietrich: 6.050.A. W. Town Car 4.Con. Roadsier.1.445.4 Regal Con. 

CADILLAC—V-12, Series 370 B. 134 W. B. 5 Coupe is aA { wre els, — 5S Sadan 3.200 finn Badan : chaeeiee "1.130 5Sedan ..... 1,445! Roadster ..... 1,550 

Fisher Bodies wheels, R. M..1,145 5 Con. Sedan 13 LINCOLN—I2-cyl. 145 W. B. Pp (Dietrich 6,150 A. W. Laudaulet. 7,150 yb <snale Gen. Geden. ...Aae 

2 Coupe 3.495 2 Roadst 595 2-4#Coupe ‘R. 8S.) wire wheels, Standard Models ve Sport _'|A. W. Sport c : ren," . 

5 Stan. Sedan. .3.595'2 Con Couns ae (6 wire or wood S. MS. 1.395 4 Spt. Phaeton. .4,300 4 Spt. Phae. ‘(Ton- Cabriolet -6,750|  Landaulet 7,150 5 Rexel Govan. - 1.507) SPEER sere: 1.68 
; , wheels, 5 Con. Sedan (6 7 Spt. Touring. .4.300. neau cowl)....4,:00 PACKARD—Twin Six. 142!,-14i's W. B ” we 

CADILLAC—V-12, Series 330 B, 140 W. B. 2 F. W.) 1,150 wire wheels, 5 Coupe . 4.400 5 Sedan . 4,609 Custom Model a oor 

Fisher Bodies 5 Sedan +6 dem 2 F. W.)......1.430 4 Town Sedan , 7 Sedan 4.700 . metom “ener STUDEBAKER—8-cyl, 135 W. B. 

5 Coupe 3.6957 Sedan 3.345 wood wheels, 2 (2 or 3 win.).4,500 7 Limousine 4,900 Sport Phaeton ap,icon. Sedan Ps President Models 

5 Stan. Phaeton.3,695 Spt. Phaeton . .3,945 ew 1.180 LINCOLN—I?-cyl. 145 W. B. PR, a ~ keener A 'W Town Cc a eee 4 Coupe 1,690'4 State Con 
Spec. Sed 2 . aos _— . ‘ : f ; , ar.7.550 SVOUPe ...+ee- . . 

. a. Sedan. $-208)7 Denperisl 3.995 ESSEX—4-ecyl. 106 W. B. Custom Models (Dietrich) 6.600 A. W. Cabriolet. 7,550 5 St. Regis Roadster .....1,855 

$ Spec. Phaeton 3795 raeton . 4,195 Terraplane 2Con. Road. (RS) ‘5 Con. Victoria Con. Roadster A. W. Town Car Brougham ,..1,7505 Con. Sedan... .1,880 

arte Roadster 425'Sport Roadster...52h . Le Baron ....4,600, Waterhcuse 5,900 _ (Dietrich) .6,750' Landaulet 7.950 5Sedan_....... 1,.750'7 Sedan seees 1,890 
CADILLAC—V-12, Series 370 B. 140 W. B, Coupe 470'Sedan ...........550 2 Coupe 5 Con. Sedan Con. Victoria A. W. Landaulet.7,950 4 Con. Roadster.1,750!5 State Con. 
Wteetwaed Metice Coach 475'\Coupe (R. 8.) 550 Dietrich . 5.000 Dietrich 6.400 (Dietrich) 6,850 a sere Coupe...1,795 Sedan .- 1,985 
. 9 ccacee Sport Coupe 510 Conv. Phaeton ...495 2 Coupe 5 Spt. Berline PIERCE-ARROW—34. 1373 W 5 State St. Regis 7 Limousine ....1,990 
cess; Soot Zee n Cabrio! 4.395 De Luxe Coupe. ..510 De Luxe Sedan |. .590 , Judkins ..5,100. Dietrich 6.508 5 cn Brousham 2.086,8 pad a33 'W. B. _. Brougham ...1,855/7 State Sedan... 1.995 
7 Sedan . 4245 : i ree 4. ery De Luxe Coach. ..515 2 Coupe (RS) ____ 2 Spt. Roadster Sa ugham 2 985 5 oom Soden ‘188 5 State Sedan...1,855!/7 State Limous...2,095 
ete 4 - e r es -. « CH tee 9,109 . vem 4 
Petia; 4448 ESSEX—6-cyl. 113 W. B. ‘ eee i 5,150 . eres - 6,800 4 Coupe 2'985,5 Club Berline ..3:350 STUTZ—8 cyl. 134%% W. B. 
CADILLAC—V-16, Series 152 B. 14% W. B Standard Models Judkins .....5,350 Brunn ...7,000 * Gon. Coupe '5 Spt. Phaeton. .3,350 ~~ ee worn 
Sua ete : 2 Business Coupe.660\5 Pass. Phaeton. ..765 3 Berline Town Brougham Roadster ...,..3,1805 Con. Sedan ...3,450 5 Coupe ........3, 3,095|2 Speedster .....3,480 
2 Coune 4.495!2 Roadst 5 Coach 665 5 2-dr. Sedan 13 _ Judkins .....5,700' Willoughby 7,100 PIERCE-ARROW—54. 142 W. B. 5 Sedan 3,380|Cab. Coupe..... 3,580 
5 Stan. Sedan . |4.995!2 Con ‘Coupe sess # Coupe -Tly' windows) tap * Lemousine § Cabsteret 16 ©. 1 Sedan ....... 3,185'7 En. Dr. Club Bed ike. 34801. Speeds j 
aa ESSEX—6-cyl. 113 W. B Wiloushby 5.900, or S Ch Brunn.7,200 7 Tourer .3,450 Limousine 3.450 ~" eda.n....3.000} Speedster ....3.808 
CADILLAC—V-16, Series 452 B. 149 W. B. eee See ee oe MARMON—8-125. 125 W. B. PIERCE-ARROW—353. 137 W. B STUTZ—S cyl. 145 W. B. 
Fisher Bodies Business Coupe. .695|Standard Sedan. ..775 Standard Models scl. B a cae 3.659 po i. Sed F Dea SV-16 Challenger Series 

ee 1 4 : roughs 59'5 Q 950 « 

5 Stan. Phaeton .4,695 5 Spt. Phaeton. . 4,045 — Sedan br qoceist genee. eee me 5 Sedan (5 wire 2Con. Coupe ‘5 5 Sedan .. 3.7855 he ie ree eee 5 Sedan ....... -3,095|Cab. Coupe ....3.345 

§ Spec. Phaeion.4,795'5 A. W. Phaeton.5.195 4 Coupe "745 Con Coupe . 845 > Wheels) .....1.420 wire wheels). .1,595 4 Coupe ..3,785'5 Club Berline.. “4.150 7 Sedan +++-3,14515 Con, Sedan. . .3,395 

CADILLAC—V-16, Series 452 B. 149 W. B. 5 Phaeton cae. eee oe ee #Con. Coupe 13 Spt. Phaeton. -4.150 7 Limousine. ..3,345! 

Fleetwood Bodies ; z S$). a,Ge oadster .900 5 Con, Sedan. 4.250 STUTZ—4 cyl. 145 W. B. H 
Sedan 5095/5 Town Cabriol. .3.795 FORD—V-8. 106 W. B. MARMON—R8-125. 123 W. B. PIERCE-ARROW—53. 142 W. B. DV-32 Challenger | 

5 Town Coupe. .5.095'7 Town Cabriol. . 5.945 Roadster 460,De Luxe Coupe . 575 _ De Luxe Models 7 Sedan .3.985|7 En. Dr. 5 Sedan .,..,...3,795|Cab. Coupe.....4,045 

7 Sedan .....5.245'7 Lim. Brough. 3.945 Coupe 490 Fordor Sedan .. 590 5 Sedan (6 wire '2 Con. Coupe (6 7 Touring .....4,250! Limousine 4.959 7 Sedan ..-3,845/5 Co. Sedan... .4,095 

7 Limousine 5.445 Phaeton .. . 495 Victoria .. 600 wheels 1,545 wire wheels. .1,595 — aa E 7 Limousine ....4,045) 

Tudor Sedan 450!Cabriolet 610 2 Coupe (RS) 16 PIERCE-ARROW—52. 142 W. B. weave ; 

CHE VROLET—6-cyl. 109 W. B. De L. Roadster 500 De Luxe Fordor wire wheels. .1,545 S Gee css 4.295|5 Club Berline ..4,600 Pr ©-OVERS.D 6-07. 113 W. B. 
Roadster 445|De Luxe Ccach.,.515 SPort Coupe 535! Sedan .........648 MARMON—I6-cyl. 145 W. B. 5 Club Sedan ..4,400 greta 
Sport Road ter 485'Sport Coupe 535 De L. Phaeton 545 Con. Sedan 650. ne . +> PIERCE-ARROW—52. 147 WW. OB 2 Roadster ...... 535|4 Custom Sport 
Standard Coupe. _490'5 Coupe 22° De L. Tudor Sed.550 5 Sedan . -4,825'2 Con. Coupe 4,935 _ P “- oe , a 4 Roadster ,.....585| Roadster ...... 715 
Coupe (5 win.) 490'Sedan . 590 rorD—4 ' : 2 Coupe ‘RS).. 5 7 Sedan wre eee M995 7 Sedan 4.535 7 En. Dr © OS. 6 aca 650\5 Stand. Sedan 740 
lee ete 495| Cabriolet aan -eyl. 106 W. B. 5 2-dr. Coupe 45 Con. Sedan 5.075 | Limousine ....4,800 Standard Coach °.650|'5 Custom Sedan ..770 
Coach 495/Special Sedan ..g15 Roadster ....+... 410|De Luxe Coupe...525 5 Cl. Cpl. Sedan4.925'7 Limousine 195 PIERCE-ARROW—5I. 147 W. B. 4 Custom Coupe. 715] 

De Luxe Ceupe 510' Landau Phaeton .625 eee br cones Sedan : = NASH—6-cyl. 116 W. B. Custom Models WILLYS-OVERLAND—S$-eyl. 121 W. B. } 

CHRYSLTR—6-cyl, 116 W. B. Tudor Sedan. ...430! Cabriolet "360 Mig Sis Medes Con, Vinton [me ee. Le ee 
2 Business Coupe ; Sedan (5 wire or De L. Roadster. .450'De Luxe Fordor 2 Coupe ; 777.5 4-dr. Sedan 840 ate ree . 5.200) _ ‘Le Baron)... .6,200 2 Coupe ........ 95514 Custom Coupe. 1,050 

‘5 wires or wood wheels:.. 895 Sport Coupe 485! Sedan 595 > 4dr. Town 5 2-dr Con Sedan 935 ~ tae ‘ 7 meres’ Town Brougham _ 5 Sedan 995/5 Custom Sedan. 1,155 
wood wheels)...865 5 Phaeton 15 De L. Phaeton. ..495 Con. Sedan 400 , Sedan 825 4 Con. Roadster. . .895 enue) ae a -6,700 WILLYS-KNIGHT—6-cyl. 121 W. B. 

2-4 Roadster (R.S.) | wire wheels) 915 De Luxe Tudor ‘Coupe ...-: 825 . ‘leather back).5,600' ‘Brunn) 6.700 Series 66-E «.3) 
‘5 wire or 2-4 Con. Coupe Sedan 509 NASH—#-cyl. 121 W. B. Club Sedan (Town Cabriolet 5 Custom Sedan 1,420 | 
wood wheels). 885 (R.S.) (5 wire or , Standard Eight Models ‘Le Bz ant 5.700 ‘Br a) "9 a ae ere ee ee can 

0.4 Gaane (ne) och esanins 935 FRANKLIN—6-cyl. 118 W. B. an Aisa. ze Baron! ,.5,7 runn’ ......7,200 : 
vol S : : 2 Coupe .. +. 965.5 4-dr. Sedan 1.015 Con. Sedan En. Dr. Lim, *Over-all length of chasis instead of 
‘3 wire or 15 Con. Sedan ‘6 Olympic Models = ee } ' ; , ° 
aaa tote 5 e is oo inci : 94-dr. Town 4Con. Roadsier.1,055 ‘Le Baron)...5,700 Brougham wheel base, 

a reels —- be Ry wood a Coupe ..eseeese 1,385,\Con. Coupe 1,500 Sedan ...975'5 2-dr. Con. Con. Sedan { (Brunn) ...... .200 ~-- 
wheels) 125 Sedan .....+..- 1.385 4 Coupe 1,015 Sedan ........ 1,095 (Le Baron)...6,100 (Recent price changes im bold face) 





ROTTLER BORING BAR 


The Rottler Boring Bar Company, | 
seattle, Wash., is showing a brand | 
new item in its model C fly cutter 
boring bar. 

It is stated that with this machine 
centering is almost instant and 
takes in the full range of the bar 
The centering device is built in and 
is a part of the machine. This 
method of centering so simple 
that it wins instant favor. 

The machine is so designed that 
lifiing a small lever returns the bar 
to the top of the cylinder and at 
the same time retracts the cutter so 
that it does not scratch the wall 
coming up. This is accomplished in | 
about five seconds. 


The spindle is made of case hard- 
ened, high tensile steel and 
mounted in self-adjusting bronze 
bearings. These bearings wedge 
against spindle on downward move- 
ment and release on the 
movement. This construction of 
spindle and bearings should last in- 
definitely and requires no attention 
at any time. 
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Products You Will See at Joint Trade Show| 


Schwarze Electric Co. 


WM. & HARVEY ROWLAND 


William and Harvey Rowland, 
Inc., Philadelphia, Pa., is exhibiting 
j; at the show its line of automotive 


| equipment emphasizing particulariy 


its helper springs, a new 
signed for use with 
truck and light delivery models. 
company is also. distributing 


new catalog, 


| BONNEY FORGE & TOOL 


The Bonney Forge & Tool Works, 
Allentown, Pa., is making a compre- 
hensive exhibit, which includes 
pretty well all the Bonney lines. 
Among the newer items to be shown 


The 
its 


are the company’s XH heavy duty | 


socket series and set, the E. S., extra 
small socket series and set, and 
the miscellaneous assortment of 
wrenches which have been intro- 
duced during the past year. 

Still another item is a pair of 
tools for 
vV-8 


|tool of the spanner 
for replacing and adjusting main 
jets and fuel pump valves on Ford 
V-8 carburetors. Both ends 
| equipped with pins to do these jobs. 
| List price, $1.50. Dealers’ net price, $1. 

The second Bonney tool, special 





| an exceptionally thin nose to adjust 
|Ford V-8 connecting rod _ bearing 
leap nuts. These nuts have a close 
| clearance and require a socket of 
this type. The wrenen has a '2 inch 
|/square drive and a ,% inch opening. 
List price, 80 cents. Dealers’ 
price, 55 cenis. 

| Both tools are made of chrome- 
vanadium steel, 
;and carry the well-known Bonney 


| 
}Suarantee not to break or spread. 


| C. SPIRO MFC. C0 


The C. Spiro Mfg. Company, Dobbs 
Ferry, N. Y., is featuring its running 
| board merchandiser at the trade} 
| show this week. 

This all-stee] merchandiser has 
;been designed to embody features 
|of convenience and_ space-saving 
that will appeal to every jobber. It} 
has twenty-four shelves, each with 
a capacity of three boards, yet re- 
quires a floor space of only 2 feet 
by 31% feet, exclusive of aisle. In 
this small space an adequate stock of 
Spiro running boards for both Ford 
and Chevrolet are stored and well 
__ displayed. 
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|chécking distorted brake shoes 
| grinding relined shoes to 


| E. 


}connecting rod socket No. F18, has| | 
| pinion 


sired cut. 


| feet. 


| moving numbers, with the small in- 
| vestment of room and money, will | 


appeal to many jobbers not in a 
position to handle the complete | 
Spiro line, and especially 
already distributing Ford and Chev- 
rolet fenders and other parts. 


AFF MACHINE WORKS 


The L. W. Aff 
San Francisco, 
a number of new items, namely, the 
junior lathe, a combination brake 
drum and flywheel lathe for heavy 


duty work, a lining grinder for 


fit 
drum. Still another new item 
flywheel heater, which heats 
gear while the flywheel is being 
chined. 

The new Aff Junior Lathe has the | 
following specifications: 

Spindle: S. A. E. 2'4 
eter, solid steel. 

Spindle bearings: Bronze back, | 
nicxel-babbitt with laminated shims; | 
ame type spindle bearings as used 
on all precision machine tools. 

Bushings: Standard 
bronze. 

Mandrels: S. A. E. steel 
covering wide range of hubs). 
Cones: All small cones are S. A 

steel (hardened and ground). 
Longitudial feed: Worm, rack and | 
with quick-change sliding | 
spur gears — lever control — one 
roughing, one finishing feed. All| 
drive gears run in oil. 

Cross feed carriage: Heavily con- | 
structed with adjustable gib. 

Tool post: Swivel type with 1'4-! 
inch tool holder. | 

Spindle speeds: Two— pne for small | 
drums—one for large drums. 

Automatic stop: 


the 
is a 


-inch diam- | 


Floor space required: 3 feet by 4 
Height from the floor to center 
of spindle: 2 feet, 9 inches. 
Height over all: 3 feet, 2'% inches. 
Shipping weight: Approximately 
500 pounds. 


ARROW HEAD PRODUCTS 


The Arrow Head. Steel Products, 
Minneapolis, is exhibiting this week 
its line of pistons, piston pins, con- 
necting rod bushings, set screws and 
lock rings. The exhibit in piston de- 
signs is intended to demonstrate 
the quality and uniformity of the 
product. 


and | 


to those | 


Machine Works, | 
is showing this week | 


| 


the | 
ma- | 


| land, O., 
Adjustable for de-| pistons in various new models. 


| view 
| designed to 
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The Schwarze Electric Company, 
| Adrian, Mich., is featuring its model | 
71 Safe- Ray defrosting device at the 


| cam shew this week. 


The cevice, a defroster, generates 
infra-red rays electrically. The gen- 
erator unit consists of a small con- 
j}ical heating element mounted in 


bunting | front of a specially designed copper 
| reflector. 

(siZeS | generated 
Her igth at which they have the abil- 


The Infra-Red Rays thus 
are of a specific wave | 


lity to penetrate windshield glass 


| with comparatively slight absor ption | 


of radiant energy. The greatest | 
part of this energy is transmitted 
through the windshield where it 
absorbed by any ice, snow, sleet or! 


OHIO PISTON CO. 


The Ohio Piston Company, 
is exhibiting its 


is 


Cleve- 
line of | 


Cylinder repair sleeves are also} 
being shown. Another item on 
is a specially designed tool 
make possible cuttine 
sleeves to the proper length, power 
drive for recming piston pin holes} 


| and piston skirt corrector. 


The advancement in piston de- | 
sign is indicated by an exhibit of | 
a T slot cam ground Lynite piston | 
which has been adopted as stand- 
ard equipment in the recently intro- 
duced Plymouth 6. There is also| 
on display a special development in | 
light weight iron, two cycle, high | 
speed Diesel engine pisions. In | 
addition to these, two very late de- | 
velopments are pistons for the vari- 
ous popular aircraft motors to- 
gether with replacement for all cars, | 
_ trucks and tractors in | general use 


GENERAL 


| g | 
| 


Cadillac 
Chevrolet 


> Ree 


| view, 


| frost adhering to the outside sur- 
face of the glass, raising the tem- 
perature of such aqueous matter to 
above freezing, thus inducing melt- 
ing action and permitting the wind- 
shield wiper to wipe the glass clean. 

The reflector projects a divergent 
beam of infra-red rays across the 
windshield wiper area. The defroster 
is mounted on the headerboard or 
upper windshield frame by means 
of a jointed, universal swiveling 
bracket, which facilitates “aiming” 
the beam at the proper angle to 
jminimize loss of radiant energy by 
reflecticn on the glass and to dif- 
fuse this energy over the largest 


HAUSTEAD OIL CO. 


The 
Cincinnati, 


Halstead Oil Company, Inc., 
O., is exhibiting its 


| Springeez oil and Halstead penetrat- 


ing oil, which has been in produc- 


| tion only since the last trade show 


znd so is new to many jobbers. 

The Halstead booth is 269 and Roy 
|T. Ford and W. J. O'Neil are in 
| charge. 


CINCINNATI BALL CRANK 


The Cincinnati Eell Crank Com- 
pany has booths 346, 347 and 348 at 
| the show, with J. W. Murray, direc- 
tor of sales in charge of the exhibit. 
The display includes the company’s 
specialized lubrication equipment. 
The Brookins line will also be on 
the Cincinnati company hav- 
ken over that organization last 


= 


ing t” 
April. 


MOTORS GROUP 


La Salle 
Pontiac 


__NON-AFFILIATED MANUFACTURERS 


Franklin 
Graham 
Marmon 
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INCREASE OPERATION 
Springfield, Mass., Dec. §.—Several 
manufacturing concerns in this dis- 
trict have increased their operations 
within the last ten days. 
for the Christmas trade has been a 
factor in this upturn. Westinghouse 


Electric & Manufacturing Company | 


has had a good-sized force employed 
in the manufacture of motor-driven 


household appliances. This is be- 
coming an increasingly strong de- | 
partment of the East Springfield 
factory. 


Westfield Manufacturing Com- 
pany, in Westfiel@, is operating its 
plant full time with a good force 
employed in the production of bicy- 
cles and play vehicles, operations 
now being at a high point for the 
year. Some improvement is reported 
in the operations of the Prophylac- 
tic Company in Northampton. 

Oil burner production, ¥ ule 
tapering off recently, is still running 
strong in some places. Florence 
Stove Company, in Gardner, con- 
tinues to produce in good volume. 

Buxton, Inc., of this city is main- 
taining large volume in its output 
of leather goods. 

An increase of orders has caused 
Chapman Valve 
Company to enlarge its scale of 
operations, and the same is true of 
the Gilbert & Barker Manufactur- 
ing Company. These plants are now 


on the best basis attained at any 
time since the early part of the! 
year 


Syracuse, N. Y., Dec. 6.—With the 
largest number of orders on hand in 
its history, the Oneidecraft. Inc.. 
Oneida, goes on a six-days-a-week 
basis this week instead of five. it 
is announced by Richard von Ex- 
dorf, manager of the plant. 

Among the orders the plant is now 
working on is furniture for the new 
steamer of the United States Line 
the Washington. The company also 
will equip a new station being built 
for the United States Coast Guard 
on the Atlantic Coast. 


PLANT TO RESUME 
Bedford, Va., Dec 6.—Walter 
Kline, chief engineer tor the Camp- 
bell Rubber Company, has arrived 
here to arrange for the opening of 
the plant of 
Rubber Company, recently leased by 
the Akron Rubber Company. 
The production schedule calls for 
a large number of no-heat tires and 
tubes, a new product said to possess 
better riding qualities and better re- 
sistance to wear. Rubber hose and 
rubber shingles will probably be 
added later. The local plant has 
been idle four years. 


HIGHWAY CONGRESS SEEKS 
UNRESTRICTED USE OF ROADS 

Washiggton, Dec. 6.—Removal of 
the obstacles to the unrestricted 
movement of motor freight is one 
objective of the Highway and Build- 
ing Congress to be held in Detroit 
January 17 and 18. State officials 
and. manufacturers and operators 
of motor trucks will form a group 
at the congress for the special study 
of reciprocal regulatory statutes. 
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ON THE OTHER HAND | MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 


j 






| Make and Model | 13 “ 

j | oa 

oa = 

- ! a 

| | _ 
| Auburn 8-100 3675 127-136 
Auburn 12-160 4465 133 
| Austin — $1150 | 75 
| Buick 33-50 | 3866 | “119 
Buick 33-60 4401 127 
Buick 33-80 4817 130 
Buick 33-90 | 4901 138 
Cadillac 355 B | 4885 134-140 
| Cadillac 370 B | 5175 134-140 
Cadillac 452 B 5625 143-149 
Chevrolet 27170 ~—S—t~*é«<2:2d 
| Chrysler 6 3120, 2~S—«116 
| Chrysler 8 3860 125 
Chrsyler Imp. 8 — | 135 
Chrysler Imp. 8 cus. —— 146 
Cord (Fr. Wh. D.) 4620 137 
De Soto Six 3008 | “113 
De Vaux 6-80 2810 114 
Dodge Six 2620 , 111 
| Dodge Eight D K 3488 122 
Essex Terraplane 2400 106 
Essex-Gr. Su. 6 Std.| 2870 113 
Ford A 2357 | 106 
Ford V8 2447 106 
Franklin Olympie 3600; «+118 
| Franklin Series 16 —— 132 
| Franklin V-12 —- 144 
Graham 6 (1933) —— 118 
| Graham 6 3205 113 
Graham 8 3665 123 


Hudson Gr. 8 Std. 


| Hupmobile 216 3LL5 116 
Hupmobile 222 3590 122 
Hupmobile 226 3755 126 
La Salle 345 B 4840 130-136 
Lincoln V-8 5430 | 136 
Lincoln V-12 5750 145 
Marmon 8 - 3500 125 
Marmon 16 5360 145 
Nash Big Six “3200 116 
Nash Stand. Eight 3400 121 
Nash Spec. Eight 3870 128 
Nash Adv. Eight 4350 133 
Nash Ambas. Eight 4510 142 
Oldsmobile F-32 3035 116 
Oldsmobile L-32 3165 116 
Packard Twin Six 5635 142%-147 
Packard Stan. 8 4570 130-137 
Packard De L. 8 5045 142-147 
Packard Light 8 = 4115 127 

| Pierce-Arrow 54 4819 137-142 
Pierce-Arrow 52 5080 142-147 

| Pierce- Arrow 53 | 5395 137-142 
Plymouth 6 E 2563 107 

| Pontiac 6 2870 114 
Pontiac V-8 3225. | 117 
Reo Fly. Cloud “S” 3405 117 
Ree Royal Cust. 4650 | 135 
Reo Royale 4375 131 
Reo 8-25 _ 4050 125 
Rockne 6-65 2595 110 
Rockne 6-75 ; 3000 114 
Studebaker 6-55 3170 117 
Studebaker Dict. 62 3240 117 
Studebaker Com. 71 3545 | 125 
Studebaker Pres. 91 4260 135 

| Stutz LAA 4383 127 

| Stutz SV-16 4885 | 1341-145 

| Stutz DV-32 *5281 134'+-145 

Will.-Ov'land 6-90A 2814 113 
Will.-Ov'land 8-88A, 3250 121 
Willys-Knight 66E | 3775 | 121 


ACRITICAL STUDY OF THE | 


1933 BRITISH CARS 


(Continued f 


easing with no baffles whatsoever 
The silencer does net comply with 

the ideas of the English police on 

the subject, since it has a straight- 


through passage, but is actually 
quieter than many fitted with 
baffles 


The practice of mounting the en- 
gine on rubber so as to imsulate it 
more or less from the frame’‘is now 
almost standard. There are, how- 
ever, Wide variations in the methcd 
employed and in the degree of 
movement permitted. At the top 
end of the scale, as far 
tude goes, is the Chrysler system 
first employed om the Plymouth 
four-cylinder car. This is now used 
under license by the Citroen con- 
cern On all its models. 

There is no doubt that flexible 
engine mounting is a definite step 
forward. 


All other applications falt short of | 


the Chrysler system-in the amypli- 
tude of movement permitied; none 


as ampli- | 


rom Page 1) 


be seen, 
spring 
the two- 
soft rubber. 


far as could 
leaf 
or 


of them, as 
had, for 
controlling 
pomt support on 


instance, a as 
member 


very 


| With one exception, also, they made | 


no attempt to arrange the axis of 
oscillation to pass through the mass 
center. 

The 
| Alfa-Romeo must be credited with 
the finest manifold in the show. 
Both inlet and exhaust tracts are 
well-nigh 


are crowded on to every available 
portion of pipe from blower right to 
each inlet port, thus avoiding the 
bulk and weight of an inter-cooler. 

In the modern carburetor there is 
much evidence of the all pervading 
influence of competitive cost. Die 


castings, pressings, sheet metal work, | 


manufacture 
the 


ingenious methods of 
and construction are 
rule. 


3270 |119-126-132 |}Own | 


supercharged eight-cylinder | 


perfect specimens. It is | 
interesting to note that cooling fins | 


general | 











introduced by Solex last has | 


been widely adopted and 
sound contribution to the problem | 
of quick starting and get-away with- | 
out overdosing the engine with fuel. 
The use of accelerating pumps! 
and such-like adjuncts is still tadling 
off as manifold design improves and 
the necessity for such aids becomes | 
less. It cannot be deplored, for the 
tagger and hiccough of an over-hot 
engine pump charged on accelera. 
‘tion with sufficient fuel to bring 
the mixture up to maximum torque 
strength is a very satisfactory thing. 
The number of cars in which a 
| pelt is used for driving the dynamo 
shows a considerable increase, and 
Messrs. Lucas have assisted matters 
by reintroducing the type of ma- 
chine in which the shaft is eccen- 
tric to the body. The body of the 
machine has been kept circular in} 
, Section, so that an excellent method | 
of belt adjustment is obtained by / 
rotating the casing in its housing. 
Rubber vee belts are the general 
favorite and should run for consid- | 
erable periods without adjustment. | 
Also, as the surface: does not retain 
grit, the life of the pulleys should 
| be indefinite. 
The constant current system with | 
| third brush control is still used ex-— 


year 
forms a 








few Continental chassis. The volt- 






| Sel | a . ‘ 
.- = | Selig 2} gaia 
| 5g Be 23/5 3S | gg; 88 F | gat 
be a » 3 s fis ze 3 3 S| 3 33+ 
¢ ; x 3 ‘ 
x > flo) 3 a Ay Os & 
Lyc Dole L 8/2 x434 | 268.6 | 5.26 | 28.8 | 1003400 
Lyc Dole HO 12 | 34x4% | 391.1! 5.50 | 46.8 | 160@3400 
Own | No & |4128x0 45.6 | 5.10 | 7.80 | 13@3000 
Own | Yes O 8 | 248x4% | 230.4 | 5.25 | 27.61 | 8673200 
Own | Yes }O .8 | 3y6x45q | 272.6 | 5.25 | 30.02 | 97@3200 
Own | Yes Oo 8 | 345,x5 344.8 | 4,80 | 35.12 | 113@3200 
Own | Yes O | 8| 34%x5 344.8 | 4.80 | 35.12 | 1133200 
Own | Har ie 8 | 3%x4h% | 353.0 | 5.38! 36.4 | 115@3000 
Own | Har }O (12 | 3%x4 368.0 | 5.30 | 46.9 | 135@3400 
Own Har Lo 16/3 x4 452.0 5.36 | 57.5 165 @ 3400 
Own | No O | 6 | 3\%x3% | 194.0 | 250 26.3 | 60@3000 
SOwn | Yes lL | 6 | 3%4x4%4 | 223.9 | 5.35 | 25.35 | 82@3400 
SOwn | Yes i 8 | 3%x4% 298.6 | 5.20 | 33.80 | 100@3400 
$Own | Yes ‘ 8.| 346x5 384.8 | 5.20| 39.20 | 125@3200 
sOwn | Yes L 8) 3%4x5 384.8 | 5.20 | 39.20.| 125@3200 
14! Lye | Dole L | & | 3%4x4% | 2986 | 5.25 | 338 | 115@3300 
sOwn Yes L | 6 | 3%x4% | 211.5 | 5.35 | 25.35 | 75@8400 
| Con Dole lL | 6| 3%xé4 214.7 | 5.20 | 27.34 | 15@3600 
%|/$Own | Yes — | 6! 3%x4% | 2013 | 5.50 | 23.44 | 7573600 
sOwn | Yes L | 8) 3%x4% | 282.1 | 6.20 | 33.80 | 100@3400 
Own | —— L | 6 | 2}3x4% | 193.0 | 5.80 | 20.7 70% 3200 
‘Own | No 'L | 6 | 2t8x4% | 193.0 | 5.50 | 20.7 703200 
Own | No L 4. 3%x4% | 200.5 | 4.60 | 24.03 | 5072600 
Own No ‘ 8 | 3y4x3%"| 220.0.) 5.50 | 30.0 653400 
‘Own | Yes }O | 6) 3%x4% | 2740 | 5.12 | 29.4 | 10073100 
*Own Ful |O | 6 | 3%x4% | 274.0 | 5.12 | 294 | 1003100 
“Own Ful O 12! 34%4x4 398.0 | 5.12 | 50.8 | 1503100 
Own | Yes |b 6 3%4x4% | 2240 | 650 | 25.35 | 80773400 
Own Yes }L | 6 | 3%x4% | 207.0 | 5.45 | 23.4 70 @ 3200 
Own Bish-Bab L 8 3%x4 245.4 6.50 | 31.25 90473400 
“No |b | 8 3 x4% | 254.1 | 5.80 | 288 | 10173600 
Own | Bish-Bab L 6. 3%4x4¥% 228.1 , 5.00 | 27.34 75403200 
Own Bish-Bab L 2'3x45% | 250.7 | 5.40 | 27.61 933200 
Own Bish-Bab a 8 | 3,gx434 | 279.9 | 5.47 | 30.10 | 1034-3200 
Own Har —SsSGS~*« |, 5 %8QRAER «353.0 5.38 | 364 | 11503000 
Own | Yes TL | 8 3'4x5 | 384.0 | 5.23 | 39.2 | 1252900 
Own Yes L 12 | 3%x4% | 448.0 | 5.25 | 50.7 | 1503400 
Own | Yes |b | 8) 3% x4% | 315.2 | 559 | 33.8 | 12503400 
Own Pines Oo 16 3'4x4 490.8 9.75 62.5 200% 3400 
Own Bish-Bab | L 6 | 3%x4% | 261.3 | 5.10 | 23.4 70@ 3000 
Own Bish-Bab L 8 3 x43, | 247.4 5.10 28.8 8573200 
Own Bish-Bab Oo 8 3',x4% | 260.8 §.25 | 31.2 100“ 3400 
Own Bish-Bab Oo 8 | 3%x4¥% | 322.0 | 5.25 | 36.4 | 1253600 
Own Bish-Bab O | B| 3%%x4¥4 | 322.0! 5.25 | 36.4 | 12573600 
14, Own No  . .£#£\|bF | 6 | 3ex4% | 2133 | 5.80 | 263 14 @ 3200 
4 Own No L 8/3 x4% | 2403] 5.90 | 288 87603350 
%| Own | Yes | G (12 | 3y4x4 445.5 | 6.00 | 56.7 | 16073200 
Own Yes L | 8 | 3x5 320.0 | 6.00 | 32.5 | 110@3200 
Own Yes {L 8 | 3%x5 384.8 6.00 | 39.2 | 135@3200 
34| Own Yes 1h | 8 | 3%x5 320.0 | 6.00 | 32.50 | 110@3200 
Own Pines ;L | 8 | 344x4#% | 366.0 | 5.05 | 39.2 | 125@3000 
Own Pines {LL (12 | 3%4x4 429.0 | 5.05 | 54.6 | 150@3200 
Own | Pines iL 12 | 3'44x4 398.0 9.05 50.7 140@3200° 
sOwn | | G6 | 3%qx4M% | 189.8 | 5.50 | 23.44 | 7003600 
Own | Yes |b | 6 | 3y%x3% | 200.0 | 5.10 | 263 65 @3200 
Own ! Yes | H 8 | 34%6x33Q | 251.0 5.20 | 37.8 85 @3200 
Own Yes |G | 6{ 3%x5 230.0 | 5.30 | 23.4 803200 
Own Pines iL | 8 | 3%xs 358.0 | 5.30 | 36.48 | 125@38300 
Own Pines L & | 334x5 358.0 | 5.30 | 36.48 | 125@3300 
Own Yes ih 8 | 3 x43; | 268.6 5.37 | 288 90 @ 3300 
Own Dole | L 6 | 3%x4% | 189.8 | 5.00 | 23.4 66@3200 
Own Dole L 6 | 3%4x4!s | 205.3 | 5.00 | 25.4 | 72@3200 
Own | Dole TBE | 6 | 3%x4% | 230.0 | 5.00 | 25.4 80 @ 3200 
Own Bish-Bab L 8 | 3,44x334 | 221.0 5.00 30.0 85 @3200 
Own Bish-Bab i 8 | 3y4X4%q | 250.4) 5.20 | 30.0  101@3200 
Own Dole L 8 | 3'4x4% | 337.0! 5.10 | 39.2 | 122@3200 
14) Own: No O 6 3%x4's 241.5 | 5.50 | 27.3 853150 
Own No O | 8} 334x415 322.0 5.10 | 364 | 156@3900 
Own Bish-Bab O | 8 | 334x4% «322.0 | 5.50 | 36.4 113@3300 
Own Yes 2 & 34x37 | 193.0 | 5.26 | 25.35 | 65@3400 
Own Yes E 8 | 34%4x4 245.4:| 5.26 | 31.25 | 80@3200 
Own Yes K 6 3%x4% 255.0} 5.50 | 27.34 | 87@3200 
The self.starting type of carburetor | clusively except in the case of a| 


age limiting coil which reduces the | 


| charging current by bringing a re- 


sistance into the field circuit as the 


battery approaches the charged con- | 


dition has been found Satisfactory, 
though no attempt has apparently 
been made to render its operation | 
less sensitive to changes of temper- 
ature. Both dynamos and.starters 


'indicate a more definite attempt to 


so ef- 
in 


life and 
economy 


for a given 
the maximum 

and cost 

Starters have become still more 
standardized and the Bendix type 
of gear is practically universal... The 
Continental systems, im which the 
teeth are brought into engagement 
and back-lash taken up before the 
starting torque is applied, have 
shown that it is possible to obtain aj 


design 
fect 
weight 


is evidently room for further prog- 
ress in this direction. 

Bosch equipment is fitted to some 
of the Continental cars. They have 
retained the constant voltage dyna-| 
mo as distinct from the constant 











33 E = gs § 
i#2/9/5 8°85 & 
| es is| & 3 S 
1g |/3| = 38/3 

las iz|5 e@olis 24 


"Alum | 5] Pur No ! Str AC 
"Alum | 4/ Pur Ste | Str AC 
Alum_ | 2 | No __No Til No 
CI 5 | AC AC | Mar AC 
CI 15 | AC AC | Mar AC 
cI 15 | AC AC | Mar AC 
CI ‘5 | AC AC | Mar AC 
‘CI |3|AC  AC|Own AC 
CI }4/Cuno AC} DL AC 
CI 15 | Cuno AC | DL AC 
CI 3 | No = Yes | Car 7 AS 
*Alum 4 | Pur Yes |*B&B Yes 
"Alum |5| Pur Yes | Str Yes 
*Alum 9| Pur Yes! Str Yes 
*Alum | 9 | Pur Yes_ Str_ __ Yes 
“Alum 5 Pur AC | Sch No 
*Alum | 4 | Pur _ Yes |*B&B _ Yes 
Alum | 4\;— ¥es | Tu AC 
Alum | 4| — Yes | — Yes 
“Alum 15 | Pur Yes Str Yes 
Alum | 3 | No Yes | Car Yes 
Alum 3 No Ste Mar _ AC 
Alum | 3 | — — | Zen os 
Alum 3|— — | DL a. 
Alum |7| Yes Yes |! Str AC 
*Alum |7/ Pur = yes! Str Yes 
*Alum 7| Pur yYes/ Str _ Yes 
Alum | 7| No AC | Sch AC 
*Alum 7; No AC ! Sch AC 
Alum | 5! AC ; AC | DL __ AC 
Alum 5 No Ste | Mar __AC 
“Alum it Ste Str AC 
Alum 5 | Pur Ste | Str AC 
Alum 5 | Pur Ste Str a AC 
cI 3 | AC AC Own 7 AC 
Alum | 5 | No AC | Str AC 
Alum 7 | No AC | Str 7 AC 
“Alum |5 | Flo AC | Str AC 
Alum | 5| 7 AC | Str __AC 
*“Alum |7{| Pur AC | Str AC 
“Alum |9/| Pur AC | Btr AC 
*Alum | 9 | Pur AC | Str AC 
“Alum | 9 | Pur AC | Str AC 
“Alum | 9! Pur AC | Str Ac 
cI 4! AC AC | Str AC 
cI 5 | AC AC | Str AC 
“Alum 4|Yes Yes | Own AC 
*Alum |9! Yes Yes| Own AC 
*Alum |9/| Yes Yes! Own AC 
*Alum 9] Yes Yes | Own _ AC 
Alum |9]/{ Pur’ Ste| Str AC 
*Alum | 7! Pur’ Ste! Str AC 
“Alum | 7 | Pur a Ste Str = 
Alum | 4/ Yes Yes_ Own _ Yes 
cI 3 | No AC |; Mar Yes 
cI |3| No AC Mar _ Yes 
Lo-Ex|7{| Yes Yes Zen Yes 
Alum |9|Han AC, Sch Own 
Alum |9{| Han AC} Sch Own 
Alum | 5 | Han VS | Sch __ Un 
cI | 4| No AC | Str No 
cI! 4 | Own _ AC | Str___—No 
CI 4 | No Ste Str No 
cI 9| Pur Ste! Str AC 
*Alum 9 {Pur Ste; Str AC 
*Alum | 9! Han _ Ste | Str AM 
“Alum | 7 | Pur AC | Zen UN 
Alum |9]/ Pur AC, Zen AM 
*Alum a Pur ; Ste | Str Z AC 
cI 4|No AC | Til Til 
CI 15 | No AC | Til AC 
*“Alum | 7 | Pur Til | Til AC 


The sliding armature starter is re- 
tained and the method of operation 
is as before. A relay switch is em- 
ployed, by which the teeth of the 
gears are brought into engagement 
and back-lash taken up before clos- 
ing the main switch, which applies 
the full battery voltage across the 
terminals of the machine. The 
usual Bendix type is alse being 
used, and is supplied in the smaller 
sizes, 

(To be Continued) 
MECHANCS’ LICENSE 

Baltimore, Md., Dec. 6.—A bill to 
provide for the licensing of all auto- 
mobile mechanics in Maryland will 


‘be introduced by him at the forth- 


| would 


current type in use in this country, | 


and the 


voltage regulator remains | 


unchanged. The cut-out and regu-| 


|lator are combined im a very com- 


pact unit which is attached to the 
dynamo, 





! 


coming session of the Maryland 
legislature, it was announced today 
by State Senator E. Milton Altfeld. 


greater degree of silence, and there | Such a licensing measure would be a 


protective measure for all automo- 
bile owners in the state, since it 
permit only qualified me- 
chanics to work on automobiles, he 
said. 
CANADIAN SHOW DATES 

Toronto, Canada, Dec. 6 (UTPS). 
~The National Motor Show of Can- 
ada will be held in January, 14 to 
21, in the Automotive Palace at the 
Exhibition Grounds, this city. 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 









































3 | . Transmission 3 | 2 “ 
| § c | Oy —_——- oe » | ” v 2 ws | 
Make and Model * & sé &¢ = 1 | | © < .. 4 & = = oo we 
| &»b> =3 at = SG! Type > 5 = | 4 o3 = = 9 a% 9 
et 62 | €s EF i aik a| §& 3s | $5 | ee | BS | 23] & 
- & > es = | | | — a as = = 
me & mw C2. 2 = iP a 2 | wm | & nO } me DN | Om ~ 
Auburn 8-100 Chain Del-R *Del-R-S Long D 3 _, SM-LGS-F U' Col 4.70 M Ross § 56% Own Bijur 17x5.50 
Auburn 12-160 Link Del-R '*Del-R-S Long. D | 3 SM-LGS-F M Col 14 *4.08 Bendix Ross S 56% Own _ Bijur_ “17x6.00 
Austin. #2 Gear  Aut-L “Aut-L. Rock WG 3 ——  £S Sal '% 5.25 M Say-B Cant Own Al-Z__— 18x3.75 
Buick 33-50 Tex Del-R Del-R *‘Own O ,3 SM ,O Own % 4.70 Own Sag S 56 Own Zerk 17x6.00 
Buick 33-60 | Tex Del-R  Del-R “Own O |3 | SM }O Own % | 460 Own Sag S 553%, Own Zerk 17x6.59 
Buick 33-80 Tex Del-R Del-R *Own O | 3, SM }O Own %% 4.27 Own Sag S 58% Own Zerk 17x7.00 
Buick 33-90 Tex Del-R ' Del-R “Own O | 3 | SM 1}O Own % 4.36 Own Sag S 58% | Own __| Zerk 17x7.00 
Cadillac 355 B | Morse Del-R' Del-R “Own O | 3 SM S Own % 460 Own M Sag S58 | Own Alem ——:17x7.00 
Cadillac 370 B Morse Del-R' Del-R “Own O | 3 | SM |S Own % 480 Own M_ Sag S58 | Own Alem 17x7.50 
Cadillac 452 B Morse Del-R . Del-R “Own O |3! SM 'S Own % 4.64 Own M_ Sag S 60 Own _ Alem 18x7.50 
Chevrolet “Gear Del-R ‘Del-R Own O 3. SM-F — Own 3, 410 M Own S54 | Own Alem __—_18x5.25 
Chrysler 6 ‘Chain Del-R  Del-R ‘— O 3 O-F Own % | 460 H Own S 53% | —— Alem | 18x5.50 
Chrysler 8 Chain Del-R_ Del-R *— O | 47 O-F }— Own 2 430 H Gem_ S 54% | —— Al-Z 17x6.50 
Chrysler Imp. 8 Chain Del-R_ Del-R *— O 4 O-F }— Own '2 410 H Gem S572 —- Al-Z 17x7.00 
Chrysler Imp. 8 cus. Chain Del-R Del-R *"— O '4)! O-F !— Own % 410 H __ Gem ' 8 573 | —— — ANZ 17x7.50 
Cord (Fr. Wh. Dr.) Link Del-R ‘“Del-R Long D | 3 > —— * “Col F 4.80 H Gem S62 Own  Bijur_ 18x7.09 
De Soto Six | Chain Del-R Del-R ‘Own O 3 O-F — Own ¥% 462 H- Own S$ 53% |—— Alem = 18x5.25 
De Vaux 6-80 ' Morse Aut-L “Aut-L Borg W = 3 W-F SAD % 440 M ‘WS 5444 Tryon Al-Z ——19x3.25 
Dodge Six Chin —' —- — —j|\3|—F St 437 H — 8§53%4\;— |— 16x6.00 
Dodge Eight D K Chain Del-R_ Del-R - O'13 —F |}— Own '% 4.10 H Gem _ SS} = - Al-Z ___18x6.00 
Essex Terraplane | Gear  Aut-L /*Aut-L Own) O |3|SM — }S | Own % | — | Bendix Gem S48 | Own | Alem | 17x5.25 
Essex-Gr. Su. 6 : Morse Aut-L '*Aut-L-S *Own!| O |3|SM-WG-F |S !|Own 1% | 4.63 Bendix Gem is 5416 | Own » Alem _|_18x5 25 
Ford A ) Var-G Own *Own Own, O |3| SM }O)Own % | 411 ,M Gem | S-Tr 39; Own Al-Z | 18x5 25 
Ford V8 | Var-G Own '*Own Orn! O |3|SM }O;}Own % | 411 1M Gem | S-Tr_ | Own __| Al-Z _| 18x5 25 
Franklin Olympic Chain Dei-R “Del-R-S Long WG 3 | SM-F (S| Own % | 430, H Ross El 42 | Tryon | Al-Z | 17x6.00 
Franklin Series 16 | Chain Del-R \*Del-R-S Br-L | W|3|SM-BW-F |M;Own % | 4.73; H Gem | El 42 | — , Al-Z | 19x6.50 
Franklin V-12 | Chain Del-R '*Del-R-S Long | W|3]SM-BW-F |M Col % | 510 H Ross | S 60 | Fat _Al-Z | 17xT 50 
Graham 6 (1933) | Link Del-R. Del-R “Long |WG| 3 | SM }U|;Sal % | 455 | H Ross | S 54 | ERS Al-Z | 17x6.00 
Graham 6 | Link Del-R | Del-R’ Long | WG| 3 | WG-F }U;Sal % | 445|H Ross ;S 54 | ERS, Al-Z_ | 17x5.50 
Graham 8 | Link Del-R | Del-R Long |WG!3|SM-WG-F |S;Sal % | 430! H Ross |S 54 | ERS | Al-Z_| 17x6.00 
Hudson Gr. 8 Morse Aut-L |*Aut-L-S “Own, O | 3| SM-WG-F | S| Own ‘4 | 74.63 | Bendix Gem | S 54’ | Own | Alem (*17x6.00 
Hupmobile 216 | Chain Aut-L \*A-L-S-§ Borg | WG, 3 | SM-WG-F | M| Spic % | 454,M Ross | S$ 53 | Tryon | Al-Z | 183x550 
Hupmobile 222 ; Morse Aut-L |*A-L-S-§ Borg | WG| 3 | SM-WG-F |U|Own % | 436 ,M Gem | S 57% | Rub-B ,; Al-Z | 17x46 00 
Hupmobile 226 | Morse Aut-L |*A-L-S-§ Long | D | 3 | SM-DG- {U |} Own % | 436 ;,M Gem | S 57% | Rub-B Al-Z | 1is6, ) 
La Salle 345 B | Morse Del-R | Del-R Own. O | 3) SM |S |Own % | 460, OwnM Sagi S58 | Own | Alem | 17x7.00 
Lincoln V-8 | Chain Aut-L }*"Aut-L Long | O |3|SM-F |S | Own F | 458 \*Bendix Own|S 62 |Own | Alem | 18x7.00 
Lincoln V-12 | Chain Aut-L |*Aut-L Long! O |3|SM-F 1S !|Own F | 458 |*Bendix Own | S 62 | Own | Alem | 18x7.50 
Marmon 8 | Diam’ Del-R /*Deil-R- “—| D|3|SM |S | Spic % | 408 | Bendix Ross|S57 | Tryon Alem | 18x6.00 
Marmon 16 | Diam  Del-R | Del-R Rus | M/|3|SM 1S | Spic % | 3.78 | Bendix Ross | S 59% vad Alem | 18x7.00 
Nash ~ ig Six | Chain Aut-L |"A-L-S-§ Borg | O | 3 | SM-DG-F | O| Own % | 4.70,M Ross |S 54 | ERS =; Alem | 18x5.25 
Nash Stand, Eight, Chain Aut-L |*A-L-S-§ Borg | O |3|SM-DG-F |O;, Own % | 444|M Ross |S 54 | ERS | Alem | 18x5 50 
Nash Spec. Eight | Chain *Aut-L |*A-L-S-§ Borg | O |3|SM-DG-F |O} Own % | 443 | Bendix Gem|S 55% | * | Bijur | 17x6.50 
Nash Adv. Eight | Chain *Aut-L |*A-L-S-§ Borg; O | 3 | SM-DG-F |O]| Own % | 4.50 | Bendix Gem | S 57% | * | Bijur | 18x7.00 
Nash Ambas. Eight Chain *Aut-L i*A-L-S-§ Borg | O | 3 | SM-DG-F |0O; Own % | 4.50, Bendix Gem |S 57% ? Bijur_ | 18x7 00 
Oldsmobile F-32 | Chain Del-R | Del-R Borg | M|3|SM-DG-F |S j|Own % | 456 | Bendix Sag |S 54% | Tryon | Al-Z | 17x600 
Oldsmobile 1-32. | Chain Del-R | Del-R_ Borg | M|3|SM-DG-F |S|Own % | 4.77, Bendix Sag} S 54% | Tryon | Al-Z | 17x6.00 
Packard Twin Six | Morse Aut-L |*Dyn “Long | O | 3 | SMF |M Own % | 469 |*M Own , S 60% | Own, Bijur | 18x7.50 
Packard Stan. 8 | Morse NE |*Dyn Long | O |3| SM |M| Own % | 466; M Own | S 60% | Own | Bijur | 19x650 
Packard De L. 8 | Morse NE *Dyn Long | O |3| SM }M}|Own % | 466 |M Own | S 60% | Own ; Bijur | 19x7 00 
Packard Light 8 | Morse NE |*Dyn *Long | O | 3 | SMF 1S}Own % | 466; M Own |S 56 | Own Alem | 17x6 50 
Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long | 0 |3 | SM-WG-F |S|Own % | 442{ Bendix Ross|S61 | Faf | Myers | 18x6 50 
Pierce-Arrow 52 | Chain Del-R |*Del-R-S Long | O |3|SM-WG-F |S} Own % | 4.42; Bendix Ross |S 61 | Faf , Myers | 18x7 00 
Pierce-Arrow 53 | Chain Del-R |*Del-R-S Long | O |3 | SM-WG-F |S /|Own % | 458 | Bendix Ross |S 61 | Faf | Myers | 18x7.00 
Plymouth 6 Chain —|— Own oO O-F © | Own 437 | H — 53% | — — _17K5.25 
Pontiac 6 | Chain Del-R | Del-R Own | M)3]SM-BW-F |M|Own % | 455 | Bendix Sag|S 54 | Inlox Al-Z | 18x5.25 
Pontiac V-8 | Link Del-R Del-R Own! M{|3|SM-BW-F |M/|Own % | 4.22; Bendix Sag|S 54% | Inlox | Al-Z | 17x6.00 
Reo Fly. Cloud “S”| Chain Del-R |*Del-R-S Long | O | 3 | SM-F ;S| Own % | 460 | H Ross | S55 | Tryon Al-Z | 17x5.50 
Reo Royale Cust. | Morse Del-R : Del-R-§ Long | O | 3 | SHG {U|Own % | 407; H Ross |S 5742 | Own | Far | 18x6 50 
Reo Royale | Morse Del-R | Del-R-§ Long | O | 3 | SHG |}U | Own % | 407 | H Ross | S 57% | Own Al-Z 8x6 50 
Reo 8-25 | Link Del-R |*Del-R Long! O | 3 | SHG }U}|Own % | 490; H Ross | S 55% | Own | Al-Z | 17x650 
Rockne 6-65 | Morse Aut-L |*Aut-L-S Borg |WG|3 | SM-BW-F | Mj|Spic 4% | 455, Bendix Ross |S 5¢ | Tryon | Al-Z 18x5 25 
Rockne 6-75 | Chain Aut-L |*Aut-L-S Long |wG!| 3 |SM-BW-F | M{|Own % | 4.73 Bendix Ross | S 54 | Tryon ; Al-Z | 18x5 50 
Studebaker 6-55 | Chain Del-R |*Del-R-S Long | O | 3] SM-BW-F |S | Own % | 427 | Bendix Ross |S 54 | Tryon | Alem | 18x5.50 
Studebaker Dict. 62, Cel Del-R |*Del-R-S Long | O |3| SM-BW-F |S} Own % | 4.73 | Bendix Ross {|S 54 | Tryon , Alem | 18x50 
Studebaker Com. 71| Cel Del-R |*Del-R-S Long | O }3 | SM-BW-F |S| Own % | 4.73 | Bendix Ross!S 56 | Fal | Alem 8x6 00 
Studebaker Pres. 91, Var-G Del-R |*Del-R-S Borg | O | 3 | SM-BW-F |S | Own % | 431 | Bendix _Ross | S 60 | Paf | Alem | 18x6.50 
Stutz LAA ; Link Del-R | Dei-R_ Borg Sis) )U | Sal % | 5.10 | H Gem |S 60 | Own | Bijur | 19x6 50 
Stutz SV-16 | Link Del-R | Del-R Long; M|3j{SM |M|Tim % | 475 | H Gem | S 62% | Own | Bijur \*18x7.00 
Stutz DV-32 { Link Del-R | Del-R Long | M|3|SM |M!Tim % | 450 | H Gem | Ss 62% | Own | Bijur_ |*18x7.00 
Willys-Over. 6-90 Aj Link ~ Avt-L /*Aut-L-S Own | O | 3 | SM-F )S | Own % | 460, Bendix Own |S 51 | Tryon | Alem | 18x5 25 
Willys-Over. 8-88 A, Link Aut-L |*Aut-L-S Borg | O | 3 | SM-P }S | Own %°| 4.40 | Bendix Ross |S 56 | Tryon ; Alem | 18x5 50 
Willys-Knight 66E| Link Aut-L |*Aut-L-S Rock | O |3|SM-F }S | Own % 4.18 | Bendix Ross | S56 !Tryon , Alem | 17x6.00 
ened ineetepesiemneneternniepoemereinrnenstnonsstatepe sees ees eo. ee eeemimmmmannen samransspeamaeaattatnattnt eT AeC ce 
KEY TO ABBREVIATIONS | «Bendix starter used, S—Startix equipped. | Chassis Lubricator—Alem, Alemite; Al-Z.| important clearing houses for ideas 
Weight — Austin standard 2 passenger §Startix optional equipment. j a gare anne ee nae [ane becomes more and more essen- 


coupe. Stutz DV 145-inch wheel base 


weighs 5,352.  ¢Tudor sedan. 


Engine make—Con. Continental: Lyc. Ly- 
coming. ‘*Air-cooled with spot tempera- | 
ture control tThermo syphon water | 
circulation. {Floating power. 


Thermostat—Bish-Bab, Bishop & Babcock 
Doie. Dole Valve Co., Chicago, Jl.; . ul, 
Fulton Co.; Har, Harrison; Pines, Pines 
Winterfront. 

Valve arrangement—L, L head; 8H, hori- 
zontal; O, overhead; K, sleeve valve; 
HO, Horizonta! Opposed 

Piston Material—*Alum, aluminum with 
invar struts. Alum. aluminum alloy Cl 
cast iron. Lo-Ex, Aluminum Corporation | 
of America 

Oil Purifier—Han, Handy; AO, AO Spark | 
Plug Company; Flo, Floato; Cuno, Cuno 
Engineering Corp.; Pur, Purolator. 
+Using AC with Floato attachment. 
**Using both AC and Purolator. | 

Fuel Cleaner—AC, AC Spark Plug Co.; Ste, 
Stewart-Warner; Til, Tillotson; V-S, an 
Sicklen. 

Carburetor—Sch, Wheeler Schebler; Zen, 
Zenith; Mar, Marvel; Car, Carter; Str, 
Stromberg; DL, Detroit Lubricator: Til 
Tillotson; B&B, Ball & Ball; *Designed | 
by Chrysler, made by Carter Carburetor | 
Company. | 

Air Cleaner—AC, AC Spark Plug Com- 
any; AM, Air Maze; Un, United; Til, 

illotson. . 

Front End Drive—Link, Link Belt; Tex, 
Texolite; Cel, Celeron; Diam, Diamond 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G, 
various makes of gears. | 

ignition, Generator and Starter—Aut-L, | 


Auto-Lite; A-L, Auto-Lite; Del-R, Deleo- 
Remy; Dyn, 
North East. 
*Nash.—Indicates twin 


Owen-Dyneto Corp.; N E, 


ignition, 


Cluteh—Borg, Borg & Beck; Br-L, Brown- | 


Lipe; Rock, Rockford Machine; Long, 
Long Clutch Company; Rus, Russell | 
Mtg. Co. *Bendix Clutch Control. | 


tAutomatie clutch optional at additional 
cost. 


Transmission Make—D, Detroit Gear; WG, | 


Warner Gear Company; M, Muncie Gear 
Company; O, Own; W, Warner Corp. 
fransmission Type—DG, Detroit Gear & 
Machine Co.; LGS, The LGS Corp.; F, 
Free Wheeling; SM. Synchro Mesh; BW 
Borg-Warner; WG, Warner Gear Co.; 
SHG, Synchronized Herringbone Gear; 
Oo, Own, 


Universals—U, Detroit Universal Products; 


S. Spicer Mfg. Corp.; O, Own; M, Me- 
chanics Untversal Joint Company. 
*Cord using Detroit Universal Products 
and Mechanical Universal Joint Co. 


Rear Axle—Co], Columbia; Sal, Salisbury; 
Spic, Spicer Mfg. Corp.; Tim, Timken: 
42, Semi-flotation; %, % floating; F. 
full floating. 
tAdams used on custom models. 


Ratio—*Dual ratio optional; +Hudson 132- 
in, wheel base models have rear axle 
ratio of 5.10. 

Brakes — H, hydraulic; M, 
Bendix, Bendix Brake Corp. 
with Vacuum Booster 

Steering Gear—Gem, Gemmer; Ross, Ross 
Gear and Tool Company; Sag, Saginaw; 
Say-B, Saylor-Beal] Manufacturing Com- 
pany; W, Warner Corp.; tRoss used on 
custom models, 

Rear Springs — S, semi-elliptic; 
elliptic; Cant, semi-cantilever; 
semi-transverse. 

Spring Shackles — Tryon, Willys-Morrow 
Company; Rub B, Rubber Shock Insu- 
lator Company; Faf, Fafnir Bearings 
Company; ERS, Eaton Products, Inc.; 
Inlox, Inland Mfg. Co. *Own, front. 
ERS, rear. 

**Using both Rubber-B and Fafnir. 


El, full 
S-Tr, 





mechanical; | 
*Eguipped | 


Lubricating Co. 
| Tires—Auburn 8 custom models equipped | modern power plant often finds that 


models | by the time construction of his new 


with 17x6.00. 
*Hudson 


132-in. 


wheel base 


|tial each year. The designer of a 


equipped with tires 17x6.50. Stutz 145-| bhyilding is completed, many of the 


inch wheelbase 


tires. 


models 


have 


POWER EXPOSITION 


DRAWS ENGINEER 


20x7.00 


| features embodied in it already have 
become obsolete. In short, it is dif- 
ficult for engineers to keep up with 
|the times in various branches of 
power application. 

Visitors to the exposition include 


a sizable delegation of automobile 

: Bs men from Detroit, Indianapolis and 

New York, Dec. 6.—Each season (he, centers, among whom are nu- 
many experts connected with the | ,¢,ous members of the Society of 
|manufacture of automobiles, parts | «Automotive Engineers. A number 
makers, road builders, transporta- | or these are interested especially in 





tion companies, oil companies and 
in great number 


college students 


jattend the annual 
Exposition in Grand Central Palace 


in search of new ideas. 


This huge exposition opened yes- 
terday for a six-day run, and co- 
incident with it are being held sev- 
eral conventions and meetings 
engineering societies. 
period of the exposition thousands 
of automotive engineers, mechanical 
and electrical engineers, and power 
plant experts are attending from 


During 


National Power 


the progress which has been made 
in modern illumination in its vari- 
!ous branches, including the lighting 
|of highways, improved lamps for 
automobiles, efficient illumination 
| for automobile factories, traffic 
lights, etc. 


PHARIS SALES UP 176% 
Newark, 0., Dec. 6—Among the 
many current reports of definite 
business upturn is that of 
Pharis Tire Rubber Company, whose 


of 
the 


practically every state in the Union; | November sales as reported on No- 
others from Canada, Mexico, South | vember 22 showed a 76 per cent. im- 
America and Europe. 

It is regarded as one of the most! 1931. 


| provement over the same period in 


ROCKNE, STUDEBAKER 


| saw 


, tunities 


the | 


DEALERS 800 STRONG 
SEE NEW CARS IN N. Y. 


(Continued from Page 1) 


which the Studebaker meeting was 
called to order im the grand ball- 
room of the hotel. Paul Hoffman, 
vice-president in charge of sales, 
presided and talked to the dealers 
on the company's plans for 1933. 
Frederick Fish, chairman of the 
board of Studebaker, also spoke and 
expressed the belief that the com- 
ing year would see revival of busi- 
ness In general and that of Stude- 
baker in particular 

After the speeches 
were drawn aside and the dealers 
the new President and Com- 
mander models on the stage. The 
Dictator and other models were on 
view in the balcony 

There was notable evidence of en- 
thusiasm among the Studebaker 
dealers, both as to the course of 
general business during the coming 
year and as to Studebaker's oppor- 
to contribute handsomely 
to national revival. 


OCTOBER OIL 
OUTPUT DROPS 


Washington, Dec. 6.—Production 
of crude petroleum in October to- 
taled 65,219,000 barrels, a daily 
average of 2,104,000 barrels, but a 
decline of 64,000 barrels from the 
daily average in September. The 
total was a decline of 260,000 barrels 
daily, or an average of 11 per cent, 
from October a year ago. 

The figures announced by the 
Department of Commerce said that, 
while the decline was general. the 
major portion occurred in Texas. 
The output of the East Texas filed 
totaled 11,131,000 in October, a daily 
average of 359,000 barrels, compared 
with a daily average of 371.000 
barrels in September. The decline, 
the department said, of 12,000 bar- 
rels Was partly the result of slowing 
down in field activity, although the 
primary cause was the reduction in 
the allowable per well of from 
forty-six to forty-four barrels a dav 
on October 1 and to forty barrels 
on October 15. 

The decline in crude production 
and increased refinery demand were 
reflected in crude stocks, which fell 
off 2,085,000 barrels, compared with 


the curtains 


a decline of 1,270,000 barrels in 
September. 
The net increase in total stocks 


of all oils of 5,735,000 barrels did not 
measure up to that of Septemhker by 


about 2,000,000 barrels 
The indicated domestic demand 
for motor fuel in October totaled 


32.255,000 barrels, or a daily average 
of 1,040,000 barrels, a decline from 
a vear ago of 8.1 per cent 

Stocks of motor tuel on hand No- 


vember 30 were 47,040,000 barrels, or 
893,000 ba..icls below the total on 
hand at the close of September. 


The stocks of all oils at the end of 
October amounted to 607,407.000, 
compared with 613,142,000 at the 
end of September, 


MARYLAND GAS TAX 
COLLECTIONS DECLINE 


Baltimore, Md., Dec. 6.—Marvyland 
gasoline tax collections in Novem- 
ber were below the figure for the 
same month last year, making the 
fifth time in 1932 that monthly col- 
lection figures have dipped below 
1931 levels, according to figures re- 
leased by the office of the state 
comptroller. 

The collections last month to- 
talled $716,923.45, representing a drop 
of $23,893.52 from November’ 1931. 
With one more month to go, the 1932 
total has reached $7,242,818.59, which 
is short $553.244.76 of the grand total 
for twelve months in 1931. 


MONTGOMERY WARD MAY 
OFFER NEW SMALL CAR 


Chicago, Dec. 6.—The 1933 mail 
order catalogue of Montgomery Ward 
& Co, may list a low-priced automo- 
bile. 

According to persistent reports 
along Automobile Row in Chicago 
}and in New York city, the Mont- 
|gomery Ward car may be ready for 
}exhibition at the annua] automobile 
shows next month. 
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Revised 
Schedule 


Bonus Distribution Issues 
of Automotive Daily News 








Extra Distributions Total Over 500,000 Copies 





Advertisers should consider that in addition to regular distributions, there are 
among the 260 issues of Automotive Daily News those scheduled below 
which receive added distributions. There must, however, be added to the 
schedule those issues which, on the occasion of new car announcements, are 
sent to all dealers handling the respective cars. This group of issues has a 
total distribution equal to the number of dealers and distributors in the country. 
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Issuesor | | No. of ~~ ‘Issues or | No. of 
Events Date Amount and Class of Distribution | Issues Events Date Amount and Class of Distribution _ | issues 
Annual | January 7-14 | 330,000 total for both shows. Extra distribution to ; 12 ~ Truckand | July? | May commercial vehicle sales analysis. 16,000 1 
New York | vehicle dealers, jobbers, fleet owners, bus opera- | Bus } extra to fleet owners, bus operators, truck | 
Show Issues | | tors, factory executives, service stations, etc. | oO | dealers; also 1,500 jobbers. | 
Annual January 28 to ~ Truckand | August4 | June commercial vehicle sales analysis issue. 16,000 | 1 
Chicago Februar,’ 4 Bus extra to fleet owners, bus operators, truck deal- 
Show Issues I i : 0 | | ers. 1,500 jobbers. | 
S.A. E. Annual January 23-26 | 2,000 extra to engineers, production men, etc | 4 O | August 8] June passenger car sales analysis. Also second | 1 
Meeting wl ne ae ae Mato es | quarter and half-year analysis. 5,000 extra to | 
“Fruck and Fcbruary 10 | December and year of 1932 commercial vehicle | 1 | car dealers, | 
Bus | sales analysis issue. 16,000 extra to fleet owners, | Annual Review, August .6 |30,000 extra to engineers, production managers, | 1 \ 
Oo a __| bus operators, truck dealers; also 1,500 jobbers. | and Reference| | jobbers, truck wholesalers and retailers, truck fleet 
Cc ~) February17 | December and year of 1932 passenger car sales | 1 Number _ | 7 | owners, bus fleet operators, etc. Also 1,500 jobbers. | 
z | analysis. 5,000 extra to car dealers. ee eS 7) September5 | July passenger car sales analysis. 5,000 extra to| 1 
~ ‘Truck and March 3 | January commercial vehicle sales analysis issue. | 1 a eed | | car dealers. | 
Bus | 16,000 extra to fleet owners, bus operators, truck | Truck and | September 15 | July commiercial vehicle sales analysis. 16,000, 2 
dealers; also 1,500 jobbers. Se Bus | extra to fleet owners, bus operators, truck | 
—$ = - March? | January passenger car Sales analysis. 5,000 extra 1 2 | | dealers; also 1,500 jobbers. 1 
___| to car dealers. _ en oO October3 | August passenger car sales analysis. 5,000 extra | 1 
~“Fruck and |) April? | February commercial vehicle sales analysis issue. 1 2. | eee | | to car dealers. | 
Bus | 16,000 extra to fleet owners, bus operators, truck | Truck and October 6 | August commercial vehicle sales analysis. 16,000 | I 
oO — ___| dealers; also 1,500 jobbers. 2 i oe tM Bus extra to fleet owners, bus operators, truck | 
— a April 11 | February passenger car sales analysis. 5,000 extra 1 a oO dealers; also 1,500 jobbers. | 
= a ee | to car dealers, ns Truck and Novemter 3 | September commercial vehicle sales analysis. | 1 
Truckand | May 5 | March commercial vehicle sales analysis and first | 1 Bus | | 16,000 extra to fleet owners, bus operators, truck | 
Bus od quarter’s sales analysis. 16,000 extra to fleet owners, oO | | dealers; also 1,500 jobbers. 
Se ____| bus operators, truck dealers; also 1,500 jobbers. | oO ~ November? | September passenger car sales analysis. 5,000 |; 1 
= oO | Mayi2 | March passenger car sales analysis. 5,000 extra 1 | extra to car dealers. | 
/ to car dealers. : ; ; Z ae Truckand | December1 | October commercial vehicle. sales analysis. 1 
““Pruck and» June 2 Commercial vehicle sales analysis for April, also | 1 Bus | |} 16,000 extra to fleet owners, bus operators, truck 
wes first four months’ analysis. 16,000 extra to fleet own- | oO | | dealers; also 1,500 jobbers. ! 
_ ers, bus operators, truck dealers; also 1.500 jobbers. | Joint Show | December* | 3,000 extra daily to all accessory, parts and shop | 5 | 5 
Anaual. S. A. E. June* | 5,000 extra daily to engineers, production man- | 4 M. E. M, A. | | equipment wholesalers. Distribution at the shows | 
Summer ) agers, plant superintendents, other factory execu- and N. S. P. A. | | and conventions. 1 
Meeting | __| tives. Also distribution at the meeting. atlases: oO ~~ | December 5 |October passenger car sales analysis. 5,000 extra 
Oo June 9 | April passenger car sales analysis. 5,000 extra to| 1 | to car dealers. 
car dealers. | - - L 
Oo July 5 May passenger car sales analysis. 5,000 extra to | a “Some exact dates not known at time of going to press 
car | dealers. 
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